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Abstract

This work seeks to assess Nexus AG from both commercial and financial perspectives as a
plausible candidate for a leveraged buyout transaction. Through the analysis, it becomes
evident that Nexus AG is a compelling private equity target, given the favorable outlook in
strategic and financial dimensions. The valuation of Nexus resulted in approximately,
primarily influenced by utilising multiples derived from comparable companies and
transactions. Through value creation strategies like cloud transformation and international
expansion, this work shows that the buyout of Nexus could result in a MOIC of 4.0x and an

IRR of 33.0%.
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Section A — Investment committee paper — Group work
1. Company overview

Nexus AG is a German software developer dedicated to creating, selling, and servicing software
solutions for the international healthcare market. The firm's primary offering, the Hospital
Information System (NEXUS / HIS), along with integrated diagnostic modules, presents a
diverse product range catering to the functional needs of hospitals, psychiatric institutions,
rehabilitation facilities, and diagnostic centres. Employing approximately 1,700 individuals,
Nexus operates in seven European countries with its own sites and extends its services to
customers in 23 countries through certified dealers. The company's key personnel include CEO
Dr Ingo Behrendt, CSO Ralf Heilig, and CDO Edgar Kuner. The modular product structure
allows for a fully customised software solution, beginning with a base information system and
adding modular software based on client requirements. The company also engages in the
development of specialised software. Nexus offers a portfolio of over 2,000 tailored software
solutions licensed to the market. The company possesses a network of 40 subsidiaries in Europe
and one in the US. The second aspect of Nexus's business model involves IT services and
software maintenance, encompassing installation, maintenance, IT servicing, and consulting. A
smaller portion of the business involves supplying third-party hardware and infrastructure
components such as PCs, servers, and monitors. By combining these activities, Nexus has
emerged as a leader in the European healthcare software industry. The company recorded strong
top-line growth over the past years, with a significant increase in revenue from €112.5m in 2016
to €211.5m in 2022. At the same time, Nexus' EBITDA margin grew from 18.7% to 21.0%
throughout the period, mainly due to operational improvements and higher productivity,
resulting in a strong EBITDA of €29.4m in 2022. The company's business model is highly cash-
generative, with a cash conversion ratio of at least 73% throughout recent years, driven by

moderate working capital requirements and low maintenance capex needs. Free cash flow was



somewhat volatile due to M&A investments and continued efforts of debt amortization.
2. Business model
Nexus generates value through its three segments: software license sales (18%), maintenance
and IT consulting services (76%), and, finally, hardware deliveries (6%). Through its license
sales segment, Nexus sells license contracts to worldwide healthcare providers like hospitals
and clinics, which gives them the right to use the software for an undetermined amount of time.
The base contract includes the software customisation, the software installation on-premise,
and a maintenance and update service, which the client pays at the time of the
update/maintenance. The unique modular offer of Nexus consists of many self-developed add-
on sales in addition to the main information software, all compatible with each other. Revenues
are generated through a one-time license sale, granting clients the long-term right to use the
software. In addition to the base offering, Nexus also offers its clients (1) the option to operate
the information software remotely for them using the Nexus One Cloud system through a
subscription model, which accounts only for a small fraction of Nexus business, (2) IT
consulting services such as training, support or projects development, (3) self-developed
specialised modules compatible with a third party HIS providers and (4) the re-sale and delivery
of third-party hardware like computers.
3. M&A activity over the past years

Nexus has been active in M&A activity with more than 26 acquisitions in the past seven years
and an inorganic revenue of more than €3.0m since 2018, peaking at €7.9m in 2021. The robust
track record reflects the organisation’s strategic acquisition expertise and an understanding of
market dynamics. This supports the assumption that Nexus AG could be an excellent platform
for add-on acquisitions. The acquisitions range from a broad spectrum of different sizes, stages
of companies' lifecycle, specialisations, and countries, underscoring the organisation's diverse

and adaptive approach to growth. Despite the company's remarkable success in M&A activities,



Nexus AG's geographical reach appears somewhat concentrated. Most of its subsidiaries are
within the DACH region, with over half in Germany. While this regional focus has advantages,
deepening market penetration and fostering relationships, it poses geographic expansion and
diversification challenges.
4. Market overview

The healthcare IT market is a rapidly growing sector, marked by the integration of advanced
information technology into healthcare operations. Currently, this market is on a trajectory of
substantial growth, with projections indicating a potential size of €1,096.5bn and an annual
growth rate (CAGR) of 19.8% over the next five years. This market is segmented into five
critical areas: Hospital Information Systems (HIS) (CAGR 7.0%), Enterprise Resource
Planning (ERP) solutions (6.2%), functional (19.3%), clinical, and ambulatory software. HIS
solutions, crucial for managing both clinical and administrative data, are being enhanced by
artificial intelligence (Al) and machine learning for predictive analytics and cybersecurity
enhancements. ERP solutions, vital for operational excellence in healthcare institutions, are
increasingly cloud-based, offering continuous monitoring and optimization of workflows. The
functional software segment, focusing on the Internet of Things (IoT) and connected devices,
is revolutionizing diagnostics and patient management through automation and real-time data
sharing. Several factors are driving this market's growth. Government initiatives, technological
advancements, and evolving healthcare practices play a significant role. There is a growing
need for secure patient communication and effective prescription management, necessitating
robust IT infrastructures. In Europe, the German Hospital Future Act and the French "Ma Santé"
program are notable examples of legislation fostering market growth by allocating substantial
funds for healthcare digitalization. Companies like SAP and Oracle Cerner are realigning their
healthcare IT portfolios, creating new opportunities for market penetration and expansion.

Among these, Nexus AG stands out for its integrated solutions across HIS, ERP, and functional



software segments. With a substantial market share, particularly in the DACH region, Nexus
competes effectively against firms like Dedalus and CompuGroup by leveraging its
comprehensive product suite. The future of the healthcare IT market is set up for continued
growth, driven by technological innovations and regulatory support. For leaders like Nexus,
adapting to market trends, such as the withdrawal of SAP's IS-H software from the healthcare
market, and capitalizing on regulatory changes and advancements in cloud computing and IoT
will be crucial. The ongoing need for innovative, patient-centered care solutions will propel
market expansion, offering significant opportunities for companies positioned to meet these
evolving demands.
5. Valuation

For the valuation of Nexus, two main methods were employed: multiples valuation (specifically
EV/EBITDA, EV/revenue, and EV/EBIT) and the discounted cash flow (DCF) analysis. In the
multiple valuation, EV/EBITDA played a pivotal role, contributing 60% to the overall
valuation, while the remaining 40% was assigned to EV/revenue and EV/EBIT. For the
comparable company analysis (CCA), the median multiples were 1.2x for EV/revenue, 9.2x for
EV/EBITDA, and 13.9x for EV/EBIT. The comparable transaction analysis (CTA) focused on
EV/EBITDA (60%) and EV/revenue (40%), resulting in multiples of 21.9x and 4.4x,
respectively. With regard to the DCF analysis, the authors forecasted the unlevered free cash
flows and computed a weighted average cost of capital (WACC) of 8.70% through the
application of the capital asset pricing model. For the terminal value, a 2.1% perpetual growth
rate was assumed, and an exit multiple of 15.6x was used based on the average of comparable
transactions and trading multiples. The Gordon growth method contributed 30%, whereas 70%
was allocated to the exit multiple method, leading to a DCF valuation of €1,395.8m (27.0x
EV/EBITDA). The final valuation combined the three methods, assigning weights of 40% to

both CCA and CTA and 20% to the DCF. The resulting valuation for Nexus was €886.6m. It



was subsequently presented in a valuation football field, along with the 25th and 75th
percentiles of each method to display a valuation range. The authors deemed the final enterprise
value reasonable, with strong historical performance, favourable market conditions, and
positive future prospects as contributing factors.
6. Investment thesis and value creation
Nexus AG is an attractive target for many reasons. It is well-positioned in the market and has
shown stable margins and growth in the past years. Nexus, a leader in specialized diagnostics
solutions, is strategically positioned in the growing European healthcare technology sector.
With the broadest product portfolio, Nexus's management in 2022 anticipated an 8-9% organic
growth rate until 2026, driven by hospitals' increasing demand for efficiency and quality care.
The company's unique market position and potential for scalability set the stage for improved
margins and a potential transition to a SaaS Cloud business model. Nexus's commitment to ESG
initiatives aligns with evolving regulatory landscapes, enhancing its competitive edge.
Financially, Nexus's relatively low debt level compared to its peers, with only €8.7m in long-
term borrowings while maintaining its cash and cash equivalents account at €20m in 2022,
makes the company an ideal candidate for a leveraged buyout (LBO). Government subsidies,
particularly in Germany, further bolster Nexus, providing a solid foundation for sustained
growth. After analyzing Nexus's current business model and its embedded value drivers, three
strategic initiatives were identified to boost returns. These include implementing cloud
deployment and transitioning to a SaaS model. In addition, the business plan involves targeted
expansion in Austria by leveraging existing subsidiaries and increasing Nexus's market share
in France through an internationalization strategy.
6.1 Cloud transformation
Nexus primarily relies on an on-premises model for its software solutions, hosting them at

clients' sites. However, evolving market dynamics, particularly in healthcare, indicate a



diminishing relevance of on-premises deployment driven by regulatory changes. Increasing
patient numbers, stricter data privacy regulations, and growing workloads necessitate a shift to
cloud solutions. The adoption of cloud systems for data storage and information system
operations can enhance data security, reduce costs, and offer operational efficiencies. This trend
aligns with initiatives led by the Austrian and French governments. In the European healthcare
market, cloud deployment contributed over €63.3bn in 2023 and is expected to grow at a CAGR
of 18.1% to reach €145.5bn by 2028, presenting substantial revenue potential for Nexus. While
Nexus currently provides remote operation of clients' information systems through its cloud, it
is acknowledged that these services need optimisation and expansion to accommodate all
existing on-premises clients. To attract clients favoring cloud deployment, it is planned to
enhance Nexus's cloud platform infrastructure and transition to a SaaS model. This strategic
shift aims to capitalise on recurring revenue and increased operational efficiency, anticipating
compensatory reductions in on-premises model costs. The transition is expected to generate
additional cash flow, with projected increases in customer adoption and revenue growth.
Although a slight margin pressure may arise due to higher staff costs for uninterrupted support,
long-term benefits are expected to outweigh potential challenges. The two-year implementation
phase will involve migrating existing clients progressively to the cloud passing on associated
costs to clients. Leveraging expertise from the PCS add-on, specialising in cloud technology,
Nexus aims to mitigate risks and expedite deployment.
6.2 Buy-and-build strategy

Twelve potential add-on targets have been assessed, with a focus on strategic fit and potential
synergies. Prioritizing these targets based on strategic alignment, Nexus has identified
Professional Clinical Software GmbH (PCS) as a standout choice for its first add-on acquisition.
With 30 years of expertise in healthcare software solutions, PCS aligns with Nexus's expansion

goals. The HIS market in Austria, with an expected CAGR of 15% from 2024 to 2028, presents



a lucrative opportunity for Nexus. The company could strategically prioritize Austria for
immediate market share and revenue growth by leveraging its existing network and subsidiaries
across Austria and Switzerland. The evaluation of potential add-ons considers both strategic
and financial aspects. Essential criteria include the compatibility of product offerings with
Nexus's portfolio and the established presence and profitability in Austria. Setting a threshold
of a minimum €5.0m in EBITDA and a minimum margin of 10%, Nexus ensures that selected
companies are financially robust. PCS emerges as an ideal choice, not only meeting but
exceeding these criteria. With a product range encompassing hospital information systems,
imaging solutions, and unique clinical applications, PCS offers Nexus a pathway to increased
market share and diversified offerings in Austria. The integration of PCS aligns with Nexus's
strategy, emphasizing a robust buy-and-build approach. The investment rationale for acquiring
PCS is multifaceted. Foremost is the prospect of rapidly increasing Nexus's market share in
Austria, capitalizing on the growing HIS market. The acquisition is anticipated to create
synergies that drive efficiency and reduce duplicated overheads, generating economies of
scope. The infusion of PCS's expertise in cloud development, combined with its proficiency in
functional and clinical healthcare areas, positions Nexus for enhanced competitiveness.
Financing the acquisition with a balanced mix of debt and equity underscores Nexus's
commitment to a prudent financial strategy. Notably, the divestment decision by PCS's previous
shareholder, GPI Group, would align with its broader shift towards the Italian and US markets.
As PCS integrates into Nexus, the focus remains on rapid deployment to capture the dynamic
Austrian HIS market. While full integration is envisioned, PCS retains a high level of autonomy
in strategy implementation, recognizing the critical importance of its market knowledge and

skilled workforce to the success of Nexus's buy-and-build strategy in Austria.



6.3 Internationalization
To enhance its global presence and navigate potential regional economic fluctuations, Nexus
should consider strategic acquisitions beyond the current DACH stronghold to expand into new
markets. By diversifying its geographic footprint, Nexus AG could strengthen its resilience and
capitalise on emerging opportunities in different international markets. This approach aligns
with the company's demonstrated capability in successful M&A activities. It also slightly
changes its geographic focus on its previous inorganic growth strategy. Maincare Solutions
would be the first acquisition for this strategy in 2025, and Visiodent SA would be the second
acquisition in 2026. Nexus AG's primary market is the DACH region. France contributed a
modest 3.4% to the total revenue in 2022, ranking it the fifth most significant country in Nexus
AG's portfolio. Sales in France increased substantially by 11.5% in the first half of 2023
compared to the previous year's period. Consequently, Nexus AG is well-positioned to leverage
its established customer base and existing client relationships. Moreover, the commitment of
two top executives to this region and two subsidiary companies within France equips Nexus
AG with substantial market insight and expertise. This local presence and knowledge base are
advantageous for streamlining and accelerating the integration of acquisitions. The French
healthcare market has unique characteristics, and its public sector invests significant amounts
in healthcare. In fact, the French government is focused on improving the healthcare system,
and the newly introduced bill "Ségur de la Santé" aims to make medical support more
accessible, increase collaboration between health practitioners, and enhance patients'
experience in the medical sector. To achieve these goals, the government is investing €2.0bn
over three years. This investment program puts pressure on healthcare providers to prioritise
digitalisation and technological advancements. (Ministére de la Santé et de la prévention 2023).
In 2025, it is planned to make a significant move by acquiring Maincare Solutions, a renowned

French company specialising in electronic patient records, hospital administration,



interoperability, and telemedicine technologies. This acquisition is a strategic step for Nexus,
as Maincare Solutions provides a comprehensive hospital information system that aligns well
with Nexus's existing offerings. The acquisition of Maincare Solutions supports the strategic
expansion into the French healthcare market. It will strengthen Nexus's presence in France,
enhance its bargaining power due to increased size and network, and create opportunities to
access new customer segments within the French healthcare industry. The strategy aims to
acquire Visiodent SA in 2026, a French company with expertise in designing digital dental
imaging and radiology systems, as well as cloud-based management platform software for
dental clinics. The company's administrative support software solution is marketed as a SaaS.
Given Visiodent's substantial experience in the dental market, the acquisition will enhance
Nexus's position in this sector and expand its reach in the broader healthcare sector. It offers
avenues for further expansion in the niche, shared product features, market insights, customer
base expansion, and access to skilled professionals with dental expertise in the French market.
Additionally, the acquisition could prove advantageous for Nexus by securing the company at
a lower multiple compared to Nexus's current valuation.
7. Acquisitions agenda

In executing the buy-and-build strategies, a planned phased acquisition approach targets twelve
potential companies, emphasising Priority 1 entities — PCS, Maincare, and Visodent. The
acquisition schedule unfolds as follows. PCS's planned acquisition date is in January 2024 at a
multiple of 15.7x. Cross-sectional teams will seamlessly transition both Nexus and PCS to a
Cloud SaaS model, leveraging PCS's existing cloud operations. Post-acquisition, the aim is to
expand the clinical and functional business by capitalising on PCS's specialised expertise.
Maincare will be acquired at the same time at a multiple of 9.4x. Commencing Cloud
deployment from June onwards, the expertise of Nexus and PCS cloud teams will be utilised to

integrate standardised technology within Maincare. The growth strategy includes market



consolidation in Austria and strategic internationalisation in the French markets. Visiodent's
acquisition is planned for January 2026 at an EBITDA entry multiple of 8.2x. Initiating cloud
deployment in April will draw from the experience gained in Maincare. The designated goal is
rapid expansion into the dental software market, enhancing the overall market presence of the
company. The value creation and synergies approach encompasses horizontal expansion
through the acquisition of healthcare software providers and vertical integration, such as
strengthening the clinical and functional business with PCS and venturing into the dental
software market with Visiodent. A robust financial strategy is central to the entry conditions,
defining acquisition multiples through comprehensive valuation processes, averaging 11.1x.
Financing is structured through a mix of acquisition facilities (€113.8m), balance sheet cash
(€16.4m), and additional fund equity (€97.4m), with a total financial commitment for add-ons
amounting to €227.6m. Operational enhancements are integral to the strategy. Anticipating
synergies playing a pivotal role, elevating EBITDA margins where necessary, the EBITDA
margin scenario has been conservatively modelled to guide value creation projections. The buy-
and-build strategy is poised to fuel strategic growth, fostering synergies across the expanding
portfolio and ensuring a phased, sustainable approach to integration and financial management
for sustained success.
8. Business plan

The business plan for Nexus is a comprehensive strategy to transform the company's revenue
streams and market position through a transition to a Software-as-a-Service (SaaS) model and
international expansion. In 2023, Nexus anticipates net revenue of €232.1m, based on historical
growth and current reports. The revenue stream is currently combined with an assumed split of
services, maintenance, licences, SaaS, and deliveries, which is reflective of industry norms.
However, license sales are projected to phase out by 2026 as the SaaS model becomes the

primary business focus, starting in 2024. The shift to SaaS is expected to result in reduced
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maintenance revenue as it gets integrated into the SaaS offerings. Nevertheless, services
revenue should increase as customers require more customized support for the interoperability
of Nexus's software solutions. Concurrently, hardware sales will align with market growth rates
as the focus shifts to a subscription-based model. The introduction of the SaaS model aims to
minimize upfront payments for clients, thus facilitating more accurate software expense
planning and enhancing customer retention. This strategy is projected to boost recurring
revenue from 30% in 2023 to 47% in 2028. Consequently, Nexus's revenue CAGR is expected
to surge to 24.1%, bolstered by a strategic M&A approach and a persistent demand for its
services, culminating in revenues of €683.9m by the end of the holding period. Geographically,
Nexus plans to diversify to reduce reliance on the German market, especially considering the
expected cessation of digitalization subsidies by 2025. Despite this risk, the forecast is
optimistic about continued growth in Germany, supported by expert opinions and industry
reports. Target markets for organic growth include Switzerland and Austria, where SAP and
Cerner's withdrawal presents a substantial market opportunity. Nexus aims to capture an annual
market share increase of 0.9% in Switzerland and 1.5% in Austria. In France, growth is
anticipated through strategic acquisitions. The operational forecast indicates a positive
trajectory, with a reduction in development costs due to standardization across Europe,
streamlined administrative expenses through headcount reductions, and stable operating
expenses. EBITDA margins are expected to improve through enhanced efficiency and synergy
from acquisitions. A consistent EBITDA growth is projected, from €51.7m in 2023 to €166.7
m in 2028. This growth reflects strategic pivots, such as the capitalization of development costs
and the reduction of license-based revenues in favour of the more sustainable SaaS model. To
conclude, Nexus's business plan is geared towards establishing the company as a European

leader in healthcare software through cloud transformation, SaaS conversion, and
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internationalization, resulting in a well-diversified revenue structure and improved profitability
over the forecast period.
9. LBO

The financing for Nexus's Leveraged Buyout (LBO) is carefully structured, comprising a total
capital injection of €928.8m. This sum is segmented between equity and debt based on the
current debt market accessibility and maximization of fund returns. The equity portion amounts
to €515.5m, of which the sponsoring entity provides a substantial subordinated loan of
€413.3m. Additionally, the sponsor and Nexus's management team also contribute to the equity
with common stock investments of €24.0m and €6.0m, respectively. On the debt front, the
structure is diverse and aligned with existing market trends, expert insights, and strategic
assumptions. The composition includes Term Loan A, Term Loan B, Term Loan C, Mezzanine
Debt, and an Acquisition Facility, cumulatively amounting to €413.3m. This represents 44.5%
of the total funding sources and corresponds to an 8.0x EBITDA leverage ratio. The debt
instruments' interest rates are thoughtfully benchmarked against the 5-year EURIBOR swap
rate. The total uses of the funds are calculated at €928.8m, enveloping the enterprise value of
€886.6m, a stipulated minimum cash reserve of €20.0m, and transaction fees totalling €22.2 m.
The enterprise value itself is a result of an EBITDA multiple analysis and a DCF analysis, with
the EBITDA for the year 2023 projected at €51.7m and valued at an EV/EBITDA multiple of
17.2x. In a reassuring financial position for 2023, Nexus is anticipated to maintain a net cash-
positive status, with its cash and cash equivalents surpassing total debt and other debt-like
obligations by €69.6m. The transaction fees, pegged at 2.5% of the enterprise value, are broken
down into sponsor and M&A advisory fees at 1%, due diligence costs at 0.75%, and
arrangement fees at 0.75%. These fees are standard for transactions of such magnitude and
complexity, ensuring that all due diligence and financing arrangements are conducted

thoroughly and strategically. Regarding covenants, Nexus AG exhibits favorable financial
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health post-LBO. The net debt-to-EBITDA ratio, with a headroom between 19.8% and 24.5%,
ensures robust debt coverage. The Debt Service Coverage Ratio consistently exceeds the
minimum threshold of 1.0x, affirming Nexus's liquidity and ability to settle liabilities. Interest
coverage, with a minimum headroom of 19.8% in 2024 indicates preparedness for meeting debt
and financial obligations. For the debt repayment, the conservative scenario aligns with Nexus's
financial capabilities, with anticipated cumulative debt repayment of €144.7m and cumulative
cash interest of €162.0m from 2024 to 2028, ensuring efficient debt management. Despite debt
servicing, substantial free cash flow remains accessible annually, providing resources for
sustained growth and potential investments. In conclusion, Nexus AG emerges as financially
robust, adept at meeting obligations, maintaining liquidity, and efficiently managing debt
repayment throughout the LBO holding period.
10. Exit and returns

The exit process for Nexus AG, as outlined in the Investment Case, forecasts robust returns for
institutional investors and management by 2028. Institutional investors anticipate a 4.0x MOIC
with a corresponding IRR of 33.0%, while management expects a MOIC of 68.4x and an IRR
of 132.8%. The total value creation at exit amounts to €2,361.8m, driven by market demand,
government incentives, and strategic shifts. The value creation in Nexus's LBO generated by
revenue growth consists of a substantial €1,078.2 m, driven by strategic acquisitions and
operational enhancements. EBITDA margin expansion contributes by €413.3 m, showcasing a
commendable MOIC of 0.81x as Nexus's cash-generative model foresees strong cash
generation. Over the holding period, cash generation comprises 7.8% of total value creation, at
€184.8 m. Meanwhile, multiple arbitrage contributed by €260.9m thanks to lower EV/EBITDA
multiples in add-on acquisitions. Finally, the synergies contribute by €424.7 m. Nexus's exit
strategy involves selling to a healthcare software solutions company, aiming for synergies with

industry giants. Potential buyers include Oracle, Optum, Philips, GE Healthcare, and Microsoft.
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Despite the challenges posed by Nexus's size, strategic advantages in financial expertise and
potential speed in the exit process make Oracle an attractive buyer. However, integration
challenges, cultural differences, and regulatory hurdles are acknowledged risks.
11. Due diligence

The due diligence process is a vital stage of the acquisition process as it is expensive. It demands
commitment from the buyer and the seller and is thus performed only at a later stage of the
purchase. The Commercial, Tech, and Legal DD will require particular attention, given the
inherent nature of the target business. In Tech due diligence, issues related to implementation
and interoperability hold vital significance and demand consistent and thorough analysis. This
becomes significantly pronounced in the context of acquisitions planned due to its essential role
in the fund's value-creation process. Moreover, additional aspects of due diligence specific to
Nexus' acquisition require in-depth examination as they could pose potential challenges. For
instance, employee retention emerges as a pivotal concern in this field, with Nexus having
experienced some past issues in this domain, according to the GAIA report and its financial
statements. Understanding and mitigating these challenges is imperative to the acquisition's
success, and a meticulous examination of the broader due diligence landscape will be
instrumental in ensuring a comprehensive understanding of the potential risks and opportunities

associated with the transaction.
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Section D — Focus area: Capital structure — Alexia Hasler — 56050
D1. Introduction

The capital structure of an LBO is crucial as it will impact the profitability and return of the
investors will receive and the overall riskiness of a deal. The challenge lies in balancing
maximum returns and minimum risks while meeting lenders' and investors' restrictions and
expectations. Indeed, it is a critical fine-tuning exercise with no clear optimal solution as it is
influenced by many factors such as the PE firm's preferences and risk profile, the availability
of debt and equity, the current debt and equity environment, the target's characteristics, the
industry characteristics, and economic forecasts and so on. (LinkedIn 2023) Three scenarios
will be considered to address these uncertainties: the bank, management, and investment cases.
The scenarios will be implemented on the chosen capital structure to compare the evolution of
the critical metrics, such as the investor returns and the covenants. The scenarios take the
viewpoints of the transaction's different stakeholders. The bank case takes the creditor's
perspective with the worst-case scenario. It includes the most material risks, taking, among
others, a revenue growth rate of 8%, which is four percentage points lower than the average of
the last five years, personal expenses set at a rate of 56% of total revenue, which assumes no
economies of scale, and other operating income set at 4% of total revenue yearly which is more
conservative than the three years average. The investment case takes the most likely scenario.
It is the base for calculating the returns with, among others, growth rates fluctuating depending
on the company’s activities (reaching up to 21% in 2028 and decreasing to 19% in 2030),
personal expenses decreasing by 1% every second year, and other operating income set at 4%
of total revenue. Lastly, the management case considers the optimistic scenario with, among
others, growth rates increasing to reach 20% from 2028 onwards, personal expenses decreasing
by 1% on average yearly, assuming economies of scale, and other operating income set at 5%

of total revenue.
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D2. Market overview

Given the current macroeconomic environment marked by high-interest rates, inflation,
geopolitical uncertainty, and instability, notably the war in Ukraine and other tensions, leverage
Is becoming increasingly expensive, and banks are reluctant to grant credit for large leveraged
transactions (Bain & Company 2023). The elevated interest rates and underlying risks
undermine the appeal of debt financing in LBOs. Indeed, the 6-month EURIBOR has been very
high since mid-2022 and is forecasted to stay at a high level, i.e., 3.7% in 2024 making it more
challenging and expensive for entities to issue new debt. (Moody’s Investor Service 2023)
Furthermore, a significant portion of issuance activity focused on refinancing transactions, with
the amend-and-extend activities for leveraged loans reaching exceptional levels recently (Rader
2022). 1t is frequently perceived as a sign of underlying financial stress for companies and
lenders. Additionally, lenders, aware of the potential need for future refinancing, might demand
higher interest rates or more stringent terms upfront.

The gap in price expectations between buyers and sellers of companies is broad and exposed to
current volatility (Fitch Ratings 2023), making deal closing challenging and creating difficulties
in achieving desired returns on exits. Due to these market dynamics, the PE industry's debt
proportion in the capital structure decreased. (Bain & Company 2023)

Despite significant challenges, some interesting positive market developments should also be
noticed. The increase in Collateralized Loan Obligation (CLO) issuance in North America and
Europe bolsters leveraged loan issuance, suggesting that investors are willing to invest in these
structured financial products, which often consist of pools of leveraged loans. Activity in the
primary mergers and acquisitions market, especially involving private equity financial
sponsors, is expected to improve modestly. (Fitch Ratings 2023) These current market features

were also considered when deciding the structure of Nexus' buyout.
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D3. Nexus rating
The company’s past performance and characteristics should be analyzed to understand Nexus’s
probable specific borrowing conditions and bargaining power. To this purpose, Altman Z-score
was used as the base for the assessment. It is a financial formula that combines different
financial ratios to predict a company’s bankruptcy probability. Given the changes expected in
the level of debt and in the operating business model of Nexus, both the current and the
projected Altman Z Scores were computed, and the median was used to estimate the firm's
credit rating. The consistent and substantial past cash flows, stable and high margins, low capex
requirements, and robust cash position the company in the “safe zone” with a score of 6.21,
implying a rating of BBB. (Altman 2005) Additionally, Nexus mainly sells its products to
healthcare institutions with high credit ratings. The group's customer structure can be translated
into no significant default risk concerning trade receivables. (Nexus 2022) To further support
this assessment, Capital 1Q (2023) rated the company's relative credit health score as above
average, especially concerning its solvency and liquidity based on an assessment of key metrics
over the past five years, comparing them with 40 companies active in the Healthcare
Technology sector worldwide. Also, the healthcare and 1T, more precisely software sectors,
have proven resilient to macroeconomic downturns and are considered by borrowers as
relatively stable markets as they are less volatile, mainly when they use SaaS business models
(Bain & Company 2023), which is precisely the market where Nexus positions itself. These
aspects make Nexus's access to more interesting bank loan conditions likelier—Moody's
currently rates Nexus at a B3 level with a stable outlook as of 2023. (Moody’s Investor Service
2023)
D4. Sources and uses
The LBO of Nexus will be financed with a combination of 44.5% debt and 55.5% equity,

amounting to €413.3m and €515.5m, which accounts for a gross leverage of 8.0XEBITDA
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reflecting the acquisition multiple of 17.2x. The “uses” mainly regroup the overall enterprise
value, which is estimated at €886.6m, and the transaction and financing fees which were
estimated at €22.2m, corresponding to the deal’s complexity. (Industry Experts 2023) The
chosen financial resources supporting the transaction, also called “sources,” with their specific
breakdown composition, will be explained below.

D4.1. Debt
As briefly mentioned above, more debt increases the leverage ratio (the amount of debt
compared to equity). A higher leverage ratio will potentially boost the IRR and returns for the
PE firm as a lower equity contribution is needed. (Macabacus 2023) The transformation of
capital structures towards more debt enables a risk shift from equity to debt holders. It also
brings tax advantages as interest expenses are considered tax-deductible. (Adrian Blundell-
Wignall 2007) However, more debt also reduces the available free cash flow and increases the
covenants' strictness, which indicates a higher risk of distress and default.
As usual practice in private equity, Nexus's existing debt will be refinanced due to change-of-
control covenants and replaced with the newly drowned debt, commonly combining multiple
tranches of debt. Those debt tranches vary in terms of interest rates, repayment schedules,
seniority, and covenants. (Macabacus 2023) Conventionally, four primary types of syndicated
loan facilities exist: revolving debt, term debt (TLA, TLB, and TLC), letter of credit, and
equipment line. (PitchBookLCD 2022) However, today, many different innovative formats
have been built upon these, such as covenant-lite or second-lien loans.
Firstly, the revolver is the senior debt instrument with the lowest interest rate. Its functioning is
commonly compared to a "credit card" as it can be settled at any point without repayment
penalty, the interest is cash paid, and has a tenor period ranging from 3 to 5 years on average.
(Macabacus 2023) In the case of Nexus, no revolving credit facility will be leveraged as its

working capital needs are low on average and can be covered by the high cash availability.
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Further, there are term loans, also called leveraged loans. They have floating interest rates,
meaning they can vary based on fluctuations in a reference interest rate, often the Euro
Interbank Offered Rate (EURIBOR). These loans usually have a fixed tenure ranging from 4 to
8 years. (Breaking into Wall Street 2023 & Brouwer 2008) They are among the cheapest types
of debts as they are often secured and rarely have prepayment penalties, which makes them
attractive. Nevertheless, these upsides are offset by the lender also protecting itself by imposing
more strict financial maintenance and negative covenants limiting the company's flexibility.
(Macabacus 2023) These loans can be drawn on for a limited commitment period where a
ticking fee is due and are categorized as among the highest senior debts.

The amortizing term loan, called TLA, is repaid through regular payments, also referred to as
amortizing. It has a lower interest rate as it has higher seniority. TLAs usually range between 5
years or less and were designed for commercial banks. They generate cash-paid interest,
meaning their interest is reimbursed regularly. TLA loans are used much more in Europe
compared to the USA. (Brouwer 2008) For Nexus's LBO, a TLA of €103.3m, accounting for
11.1% of the total sources, has been drawn.

Term loans TLB and TLC, also called institutional term loans, have higher interest rates and
are either amortized in small amounts or fully repaid at maturity, also called bullet payments.
(Breaking into Wall Street 2023) Those longer-term bullet loans bring the advantage for lenders
of having predictable maturities and interest income streams, and their length enables them to
better fit the maturity for both the lender and the borrower. (Brouwer 2008) They usually
generate cash-paid interest as well; however, it can be seen that they have a payment-in-kind
coupon payment option, meaning that their interest expense will be reimbursed only at the
maturity date. In practice today, institutional loans are often structured as covenant-lite. One
way to distinguish a "covenant-lite" loan is that it has many of the same covenants as a

traditional loan, such as incurrence covenants, but leaves out others (known as maintenance
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covenants) that set minimum requirements for ratings or financial performance. Today's
covenant-lite loan market prevalence is noteworthy as they command more than 90% of the
leveraged debt market. (Rader 2022) A TLB of €206.6m, accounting for 22.2% of the total
sources for Nexus's LBO, has been drawn. The large share of this debt tranche has been chosen
due to its low price and current market presence, making it easier to find. Most importantly,
however, the PIK interest and bullet repayment schedule enables the cash outflows to happen
only at the exit, providing more flexibility and allowing the fund to concentrate on executing
the investment thesis. Also, the significant cash flow from the selling of the target at the exit
should enable debt reimbursement without issues.

The proposed capital structure with a large portion of the debt drawn in form of TLA, TLB, and
TLC loans was adopted as the company’s financial health enables the covenants to remain with
enough headroom in all three tested scenarios. It also seems likely that the company will be
able to leverage such debt as it shows positive financial health prospects.

Acquisition or equipment lines (also called delayed-draw term loans) are credit lines intended
to acquire specific assets, equipment, or companies within a given period. During the
commitment period, the issuer incurs a fee, and the lines are subsequently reimbursed over a
designated time frame. Once repaid, the borrower cannot reborrow the amount.
(PitchBookLCD 2022) They involve high risk and are, therefore, more expensive. Additionally,
they are often structured with a shorter repayment term, considering the strategic nature of
acquisitions and the potential for quick changes in business structure. They are typically
structured as a senior secured loan, meaning it holds the highest priority in terms of repayment
in case of bankruptcy or liquidation. To finance Nexus’s acquisitions from the buy-and-build
and internationalization strategies, the total amount needed for the transactions is substantial,
with the total enterprise values estimated at €222.1m, reflecting an overall average entry

multiple of 11.1x. A first lien acquisition facility of €113.8m has been leveraged in addition to
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using the sponsor loan and cash on hand.

Different types of junior debt are also often considered for the capital structure of an LBO. The
most common forms include second-lien loans, subordinated high-yield bonds, and mezzanine
loans. (Chen 2021) Junior debt also brings covenants that must be complied with, but it has the
advantage of providing more flexibility as the covenants have more headroom than senior debt.
This flexibility can benefit private equity firms looking to implement aggressive growth or
restructuring plans. This type of debt, however, is much more expensive as it is riskier for the
lender, and prepayment penalties are applied in case of early repayment. It has either pay-in-
kind interest or a combination of pay-in-kind and cash interest, which is the case for mezzanine
debt. (Terrydale Capital 2022) In brief, some of the main differences between these debt types
are underlined in the subsequent statements. Mezzanine loans include elements of both debt
and equity. For this reason, they are also referred to as “structured equity” investments. This
dual nature often involves debt instruments with equity-related features as standard operating
practice. Warrants, for example, provide lenders the right to purchase equity at a predetermined
price. (Breaking into Wall Street 2023) These features offer lenders the potential for an equity
upside in addition to the regular interest income from the debt component, helping to entice
them. Recently, they have garnered attention as a practical compromise for companies seeking
capital without opting for pure debt and being hesitant to raise equity at undervalued levels.
(Rader 2022) Mezzanine debt has been chosen to finance Nexus’s acquisition for €51.7m,
resulting in 1.0x EBITDA based on expert interviews, as it will allow partial PIK interest and
enable the sponsor to increase returns by increasing the transaction’s leverage.

Paid-in-kind (P1K) debt is a new debt component. It brings the advantage to sponsors to reserve
cash for other purposes, not use the cash flow to repay interest expense during the investment
period, and only reimburse it at the exit. However, it brings more risk because the final balance

can be substantial and is linked to higher default rates, increasing its price compared to
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traditional debt. (Cordone 2021) The TLB, TLC and the mezzanine debt of Nexus have been
structured to include a PIK interest component for the cash to be reserved for the add-on
acquisitions and for the company to concentrate its cash flows on executing the investment
thesis.

Additionally, a notable market development is that private credit has enjoyed increasing
popularity in the past years due to a heightened syndication risk, meaning that successfully
arranging and completing a syndicated loan has become more and more challenging. (Bain &
Company 2023) This growth is also attributed to larger fund sizes of private credit institutions
and new loan structures in the private credit market, enabling types of lending that were
previously not feasible. (PitchBookLCD 2022) The potential for increased upside and, notably
in the current environment, the mitigation of downside risks is facilitated by close collaboration
and alignment between borrowers and lenders, along with the utilization of more intricate and
customized financial instruments. (Rader 2022) This development supports the decision to
structure Nexus's debt mostly with TLB, TLC and mezzanine loans to enable easier and faster
access to leverage and to strengthen the bargaining power of the sponsor to access better terms.

D4.2. Debt terms

The choice between fixed and floating interest rates depends on market conditions and the
preferences of both borrowers and investors. Fixed rates provide stability while floating rates
allow flexibility in response to market changes. In the case of Nexus, floating rates are preferred
as the forecast of market recovery and lowering of interest rates is estimated more likely.
Indeed, according to Moody's and other financial resources (Siedenbiedel 2023), the EURIBOR
6-month rate is expected to decrease. (Moody’s 2023)

To calculate the interest rate applied for each type of loan, the EURIBOR 5-year swap rate was
used as a base, as is the usual practice. This rate was added to a 4.00%, 4.25%, and 4.50%

margin, also called spread, to estimate the interest rate for the term loans A, B, and C. For the
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mezzanine debt, an interest rate of 6.59% was estimated on the cash-paid interest, and a 4.00%
interest was estimated for the PIK interest. (Industry Experts 2023)

Arranging the entire debt structure beforehand ensures that the necessary funds are available
for executing the investment strategy as planned. However, such an arrangement typically
involves a commitment fee from the lender. In Nexus's case, these fees were not factored in as
the debt was fully drawn within the first year for simplicity's sake, with the exception of the
acquisition facility. It was assumed to sit at a commitment fee of 40% of the interest rate on the
undrawn portion. This translates to fees of €3.7m, €1.8m, and €1.7m for the first, second, and
third years until the entire committed amount is utilized.

Taking on debt is accompanied by different lender protection mechanisms. One of them that
should be especially considered when deciding on the capital structure is financial covenants.
Indeed, even though insightful indicators should be considered when looking at broad market
data, critical company-specific ratios can vary greatly between companies, highlighting the
necessity to analyze the unique characteristics of each investment as these can diverge
significantly from the general market trends. Loan agreements always incorporate numerous
covenants that limit borrower actions, and they may include provisions mandating the borrower
to uphold minimum financial performance. Financial covenants are positive maintenance
covenants, meaning they should be maintained at any time with quarterly performance tests to
check their compliance. The ratios are established in advance, and the lender is entitled to take
various actions in case of breach. (Macabacus 2023) Borrowers who breach covenants find
themselves in a "technical” default, potentially leading lenders to demand immediate repayment
of all principals. However, in practice, lenders typically renegotiate the loan terms. The main
financial covenants are the cash cover, the leverage cover, and the interest cover.

The cash cover assesses the company's ability to generate cash from its day-to-day operations

to cover its debt-related payments. It is calculated by dividing the cash flow from operations
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generated over the long term by the debt service (including interest and debt repayments) and
should always be higher than 1. According to the forecasts based on the bank case scenario, the
cash cover is always maintained during the investment period, reaching its minimum in 2026
with a level of 1.14x (Investment case: 1.34x, Management case: 1.45x in 2024) The net
leverage cover is another crucial covenant to analyze a company's debt structure. It is calculated
as the net debt (including the M&A facility) divided by its EBITDA. It measures the company's
debt load relative to its earnings power. In the case of Nexus, it starts at 7.05x EBITDA in 2024
(Investment case: 6.25x, Management case: 5.24x). It decreases to 2.60x EBITDA in 2028
(Investment case: 1.28x, Management case: 0.75x), leading to a reasonable headroom of 24.5%
in that year. The interest cover provides insight into the company's ability to meet its interest
obligations from its long-term operating earnings (EBITDA). It is calculated as its long-term
EBITDA divided by the net interest expenses. The interest cover remains above 1.75x with a
headroom of 19.8% during the entire investment period. (Investment case: 1.95x, Management
case: 2.30x)
D.4.3. Equity

There are different financial instruments for the PE fund to be invested in the target company,
referred to as an institutional strip; the most frequent types are preferred shares and shareholder
loans. (LexisNexis 2023) Both instruments are structured to provide downside protection since
there is a guaranteed return to the investor (i.e. preferred dividend and interest). In case of
financial distress, the recovery of the investment has priority over ordinary shares. Preferred
shares are attractive as they have both debt and equity characteristics. The dividends are fixed
similarly to debt, and their classification as equity enables the balance sheet to seem stronger to
support higher leverage. However, the resulting dividends are not tax deductible. On the
contrary, shareholder loans are classified as debt; thus, the resulting interest payments are tax

deductible. In the case of Nexus, a shareholder loan was chosen as mean of investment,
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accounting for 52.3% of the total uses, as the company's balance sheet is healthy and enables
to take advantage of the tax deductibility. The PIK interest rate has been set at 10%.

To fully align the motivations of the management team with those of the fund in bearing part
of the risk of the acquisition and uniting both under the targeted internal rate of return, they are
often implicated in the equity structure of the company. (FD Capital 2023) To that end, they
will often receive sweet equity, which works similarly to derivative instruments and will only
gain value if the company grows above the shareholder loan. It has the lowest seniority in
repayment but considerable upward potential. Nexus' most meaningful employees were chosen
to be the three critical executive board employees (Ingo Behrendt, Ralf Heilig, and Edgar
Kuner). (Nexus AG 2023) Sweet equity amounting to €6m has been used in the LBO of Nexus
and has been calculated as twice the annual salary of the leading positions.

D.4.4. Structure

In buyouts, structural subordination is used to protect senior lenders, involving different
companies and debt types. The operating company lender (BidCo) has priority over the parent
company lender (HoldCo). (Brown, Harris, and Munday 2021) This setup leads to higher
pricing for HoldCo debt due to its lower priority. Typically, a structure includes
ManagementCo, Fund-levelCo, HoldCo, and OpCo. The complexity and number of companies
in the structure can sometimes become substantial. Due to a lack of transparency, the specific
structures of debt remain hard to study. Complex structures incur extra costs, so decisions
depend on stakeholder needs (Brown, Harris, and Munday, 2021). For Nexus, the simple
structure involves four entities for efficiency: OpCo, BidCo (with senior debt), HoldCo (with

the subordinated loan and mezzanine), and TopCo (with equity).

25



References — Section A — Group work
ABA Invest Austria. 2023. “Investieren In Oesterreich.” Http://Www.Investinaustria.At/.

Austrian Embassy - Commercial Section.

Agence du Numérique en Santé, ed. 2023. “Solutions Référencées Ségur Vague 1.”
Esante.Gouv.Fr. 2023. Accessed October 4, 2023.

https://esante.gouv.fr/segur/solutions-referencees.

“A Global Technology and Services Company Committed to Innovation | Cegedim.” n.d.

https://www.cegedim.com/Pages/default.aspx.

Alder, Steve. 2021. “High Severity Vulnerabilities Identified in Philips Tasy EMR.” HIPAA
Journal. November 2, 2021. Accessed December 13, 2023.
https://www.hipaajournal.com/high-severity-vulnerabilities-identified-in-philips-tasy-

emr/.

Ang, Andrew, Bingxu Chen, William N. Goetzmann, and Ludovic Phalippou. 2018.
“Estimating Private Equity Returns from Limited Partner Cash Flows.” The Journal of

Finance 73 (4): 1751-83. https://doi.org/10.1111/jofi.12688.

Baltaxe, Erik, Thomas Czypionka, Markus Kraus, Miriam Reiss, Jan Erik Askildsen, Renata
Grenkovi¢, Tord Skogedal Lindén, et al. 2019. “Digital Health Transformation of

Integrated Care in Europe: Overarching Analysis of 17 Integrated Care Programs.”

Journal of Medical Internet Research 21 (9): e14956. https://doi.org/10.2196/14956.

Bayern International. (2020, June 5). Meierhofer AG — Bayern International — Competence
for International business. Retrieved October 7, 2023, from https://www.bayern-

international.de/en/company-database/company-details/meierhofer-ag-4909

Bloomberg L.P. 2017 “Database”. Accessed October 12, 2023from Bloomberg terminal.

26



BMBF. (2017). Masterplan Medizinstudium 2020. Berlin. Retrieved December 15, 2020,

from https://www.bmbf.de/files/2017-03-31_Masterplan%20Beschlusstext.pdf

Brown, Gregory W., Robert S. Harris, and Shawn Munday. 2021. “Capital Structure and

Leverage in Private Equity Buyouts.” Journal of Applied Corporate Finance 33 (3):

42-58. https://doi.org/10.1111/jacf.12465.

Bureau van Dijk. (November, 2023). https://orbis.bvdinfo.com/

Busse, R., Blumel, M., & Spranger, A. (2017). Das deutsche Gesundheitssystem: Akteure,

Daten, Analysen. Berlin: MWV.

b

Cegedim. 2023. “A Global Technology and Services Company Committed to Innovation.’
Cegedim.Com. 2023. Accessed September 28, 2023.

https://www.cegedim.com/Pages/default.aspx.

CompuGroup Medical. (2023, August 10). CompuGroup Medical delivers excellent profitable
growth in second quarter. Retrieved October 7, 2023, from
https://www.cgm.com/corp_en/magazine/articles/press-releases/cgm-records-strong-

first-quarter-and-double-digit-revenue-growth.html

Davis, Jessica. 2021. “Philips Discloses TASY EMR Vulnerabilities Pose Risk to Patient
Data.” SC Media. November 2021. Accessed December 8, 2023.
https://www.scmagazine.com/analysis/philips-discloses-tasy-emr-vulnerabilities-pose-

risk-to-patient-data.

Deutsche Telekom. (2023). Systems Solutions — Deutsche Telekom Interim Report H1 2022.
Retrieved October 7, 2023, from https://report.telekom.com/interim-report-q2-
2022/management-report/development-of-business-in-the-operating-

segments/systems-solutions.html

27



Disfold. 2023. “French Health Information Services Industry Analysis.” 2023. Accessed
October 23, 2023.https://disfold.com/france/industry/health-information-

services/#google_vignette.

Digital Austria - Bundesministerium fur Finanzen. 2020. “Digitalisation report 2020 - NOW
FOR TOMORROW Digitalisation for growth and futureproofing.”
www.digitalaustria.gv.at. 2020. Accessed October 21, 2023.

https://www.digitalaustria.gv.at/digitalisierungsbericht_en.html.

DigitalHealthEurope. (2023). Overview — DigitalHealthEurope. Retrieved October 7, 2023,

from https://digitalhealtheurope.eu/overview/

Doelfs, G. (2021, June 2). KIS-Markt erhalt neuen Schub durch KHZG. Retrieved October 7,
2023, from https://www.kma-online.de/aktuelles/wirtschaft/detail/kis-markt-erhaelt-

neuen-schub-durch-khzg-a-45674

Elke, Jakubowski, and Reinhard Busse. 1998. “Health Care Systems in the EU a Comparative

Study.” Public Health and Consumer Protection Series, May.

EthiFinance [GAIA Report]. 2022. “Nexus PREMIUM REPORT.” EthiFinance 2022

Campaign.

European Commission. n.d. https://commission.europa.eu/law/law-topic/data-protection/data-

protection-eu_en.

European Union. 2023. “Healthcare Expenditure Statistics.” Ec.Europa.Eu. December 2023.
Accessed December 10, 2023. https://ec.europa.eu/eurostat/statistics-

explained/index.php?title=Healthcare_expenditure_statistics.

Eurostat. 2023. “Sickness and Healthcare Expenditure down in 2022.” Eurostat, November

27, 2023. https://ec.europa.eu/eurostat/web/products-eurostat-news/w/ddn-20231127-

28


https://emea01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fdisfold.com%2Ffrance%2Findustry%2Fhealth-information-services%2F%23google_vignette&data=05%7C02%7C%7C143461b621634be768b808dc0081a384%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C638385804000600394%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=e0go3rDAPwH005iaxZudiuXwhdFvIXH1w%2Bn%2F8a%2Bx75Q%3D&reserved=0
https://emea01.safelinks.protection.outlook.com/?url=https%3A%2F%2Fdisfold.com%2Ffrance%2Findustry%2Fhealth-information-services%2F%23google_vignette&data=05%7C02%7C%7C143461b621634be768b808dc0081a384%7C84df9e7fe9f640afb435aaaaaaaaaaaa%7C1%7C0%7C638385804000600394%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C3000%7C%7C%7C&sdata=e0go3rDAPwH005iaxZudiuXwhdFvIXH1w%2Bn%2F8a%2Bx75Q%3D&reserved=0

1#:~:text=Among%20the%2024%20EU%?20countries,Lithuania%20(both%204.7%25

)%20and.

Fusion Media Limited. 2023. “The Complete Toolbox for Investors.” Finbox.Com (blog).
December 2023. Accessed December 4, 2023.

https://finbox.com/XTRA:1S8/explorer/marketcap/.

Fitch Ratings. 'Dedalus SpA.' Fitch Ratings, December 23, 2022.

https://www.fitchratings.com/research/corporate-finance/dedalus-spa-23-12-2022.

Fitch Ratings. "Fitch Revises Dedalus Outlook to Negative; Affirms IDR at 'B"." Fitch
Ratings, November 22, 2023. https://www.fitchratings.com/research/corporate-

finance/fitch-revises-dedalus-outlook-to-negative-affirms-idr-at-b-22-11-2023.

Flitman, Nina. "Dedalus preps launch of €150M term loan add-on." S&P Global Market
Intelligence, November 16, 2021.
https://www.spglobal.com/marketintelligence/en/news-insights/latest-news-

headlines/dedalus-preps-launch-of-150m-term-loan-add-on-67663044.

G-BA. (2017). Bedarfsplanungsrichtlinie. BAnz AT 31.05.2017 B2.

Global Healthcare CRM Market Size Report, 2022 — 2030. (n.d.). Retrieved from

https://www.grandviewresearch.com/industry-analysis/crm-in-healthcare-market/toc

“Global Data - Database.” 2023. GlobalData Plc. 2023. Accessed October 7, 2023.
https://login.globaldata.com/login/index/exp?ReturnUrl=%2fCompany%2fPeers%2fm

aincare-solutions-sas_3630822.

Gompers, Paul A., Steven N. Kaplan, and Vladimir Mukharlyamov. 2020. “Private Equity

and COVID-19.” https://doi.org/10.3386/w27889.

29



GPI S.P.A. 2023. “2022 Consolidated Non-Financial Statement - Financial Year 2022.”

Www.Gpigroup.Com. GPI S.P.A.

Grosser, John, Greiner Wolfgang, and Bielefeld University. 2021. “Sustainability and

Resilience in the German Health System.” Lse.Ac.Uk/Consultancy. LSE Enterprise

Ltd.

Héarmand, Kai. 2021. “Digitalisation before and after the Covid-19 Crisis.” ERA Forum 22

(1): 39-50. https://doi.org/10.1007/s12027-021-00656-8.

Harris, Robert S., Tim Jenkinson, and Steven N. Kaplan. 2014. “Private Equity Performance:
What Do We Know?”” The Journal of Finance 69 (5): 1851-82.

https://doi.org/10.1111/jofi.12154.

Heer, Andreas. 2023. “Hospital Blazing a Trail in the Public Cloud.” Swisscom B2B Mag.

May 9, 2023. https://www.swisscom.ch/en/b2bmag/cloud/hospital-his-cloud/.

Hospitalia Rédaction. 2020. “Frangois-Xavier Floren prend la présidence de Maincare
Solutions.” Hospitalia. September 10, 2020. Accessed October 3, 2023.
https://www.hospitalia.fr/Francois-Xavier-Floren-prend-la-presidence-de-Maincare-

Solutions_a2310.html.

“Insider Transactions.” 2023. Yahoo Finance. December 2023. Accessed December 17, 2023.

https://finance.yahoo.com/quote/NXU.DE/insider-transactions?p=NXU.DE.

Jaeggy, Céline. 2023. “Systémes de santé : une comparaison France / Etats-Unis.” Fondation
Jean-Jaures. May 15, 2023. Accessed December 4, 2023. https://www.jean-

jaures.org/publication/systemes-de-sante-une-comparaison-france-etats-unis/.

30



Jia, Xiao Hong, and Maurice McCourt. 2022. “Global Leveraged Buyout Deal Performance:

A Cross-Border Cross-Cultural Perspective.” Pacific-Basin Finance Journal 71

(February): 101677. https://doi.org/10.1016/j.pacfin.2021.101677.

Kaplan and Per Stromberg. 2009b. “Leveraged Buyouts and Private Equity.” Journal of

Economic Perspectives 23 (1): 121-46. https://doi.org/10.1257/jep.23.1.121.

KHZG. (2021, January 8). Das Krankenhauszukunftsgesetz — KHZG. Retrieved October 7,

2023, from https://khzg.de/

La Poste Digital. 2023. “Docaposte Has Entered into Exclusive Negotiations with the
Shareholders of Maincare, in Order to Acquire It.” La Poste Groupe. January 16,
2023. Accessed September 23, 2023.
https://www.lapostegroupe.com/en/news/docaposte-has-entered-into-exclusive-

negotiations-with.

Markets and Markets Research Ltd. 2023. “Healthcare IT Market Size, Share, Trends and
Revenue Forecast [Latest].” MarketsandMarkets.Com. January 2023.

https://www.marketsandmarkets.com/Market-Reports/healthcare-it-

252.html?gad_source=1&gclid=CjwKCAiA3aeqBhBzEiwAXFiOBq343LYFMSpUPC

c3ASCsWvXI-Xc3ayhjQBAX-7YK023bvDzS1Y88TROC1t8QAVD BWE.

Lukashevich, N., & Czapla, D. (2022, November 24). Fitch Ratings: Credit Ratings &
Analysis For Financial Markets. Retrieved October 7, 2023, from

https://www.fitchratings.com/

Markarian, Garen, Calvin Rakotobe, and Alexander Semionov. 2023. “ESG in the Top 100
US Private Equity Firms.” Social Science Research Network, January.

https://doi.org/10.2139/ssrn.4503661.

31



Martini, M., & Ziekow, J. (2015). Rechtliche Mdglichkeiten und Grenzen der Einfuhrung und
Ausgestaltung einer Quote zur Sicherstellung der Primarérztlichen Versorgung,
insbesondere im landlichen Raum, bei der Zulassungg zum Medizinstudium.

Bundesministerium fiir Gesundheit.

Meierhofer AG. (2023). KIS fiir Akut-, Reha— und Psychiatrische Kliniken. Retrieved
October 7, 2023, from https://www.meierhofer.com/de_de/kis-fuer-akut-reha-und-

psychiatrische-kliniken

Ministerium fur Arbeit, Gesundheit und Soziales des Landes Nordrhein-Westfalen. (2019,
April 1). Landarztquote: Bewerbungsverfahren fiir Medizinstudienplatze gestartet.
Retrieved from Wir in NRW: Das Landesportal - Pressemitteilungen:
https://www.land.nrw/de/pressemitteilung/landarztquote-bewerbungsverfahren-fuer-

medizinstudienplaetze-gestartet

Moody's. "Moody's downgrades Dedalus' ratings to B3; outlook negative." Moody's,
November 2022, https://www.moodys.com/research/Moodys-downgrades-Dedalus-

ratings-to-B3-outlook-negative-Rating-Action--PR_471816

MyRefinitiv. n.d. “Sign In.” https://my.refinitiv.com/content/mytr/en/signin.html.

Naszay, Marlene, Andreas Stockinger, David Jungwirth, and Daniela Haluza. 2017. “Digital
Age and the Public eHealth Perspective: Prevailing Health App Use among Austrian
Internet Users.” Informatics for Health & Social Care 43 (4): 390—400.

https://doi.org/10.1080/17538157.2017.1399131.

Nexus AG. (2019). Nexus — Annual Report 2018. Retrieved from nexus-ag.de

Nexus AG. (2020). Nexus — Annual Report 2019. Retrieved from nexus-ag.de

Nexus AG. (2021). Nexus — Annual Report 2020. Retrieved from nexus-ag.de

32



Nexus AG. (2022). Nexus — Annual Report 2021. Retrieved from nexus-ag.de

Nexus AG. (2023). Nexus — Annual Report 2022. Retrieved from nexus-ag.de

Nexus AG. 2022. “NEXUS AG presents growth outlook until 2026.” nexus-ag.de. September
22, 2022. Accessed October 5, 2023. https://en-en.nexus-ag.de/company/news/nexus-

ag-presents-growth-outlook-until-2026.

North Data. (2023, June). Meierhofer AG, Munich, Germany. Retrieved October 7, 2023,

from https://www.northdata.com/Meierhofer+AG,+M%C3%BCnchen/HRB+134472

OECD. 2023. “Healthcare Resources: Hospitals.” 2023. Accessed December 14, 2023.

https://stats.oecd.org/index.aspx?queryid=30182#.

Pappers. 2023. “Pappers : Toute I’information gratuite sur les entreprises en France.”

pappers.fr. 2023. Accessed October 18, 2023. https://www.pappers.fr/.

Precedence Research. 2023. “Dental Software Market Size to Surpass USD 5.04 BN by
2032.” Www.Precedenceresearch.Com. October 2023. Accessed October 28, 2023.
https://www.precedenceresearch.com/dental-software-
market#:~:text=The%20global%20dental%20software%20market,10.90%25%20from

%202023%20t0%202032.

Rahul, K., Banyal, R. K., & Arora, N. (2023). A systematic review on big data applications
and scope for industrial processing and healthcare sectors. Journal of Big Data, 10(1).

https://doi.org/10.1186/s40537-023-00808-2

Rawal, Vrinda, and Sheeba Kapil. 2023. “Selection Determinants and Value Creation in

Private Equity Investment: A Systematic Literature Review.” Journal of Indian

Business Research 15 (4): 493-514. https://doi.org/10.1108/jibr-06-2021-0220.

33



Real Deals. "Tikehau arranges €72m bond deal for Ardian’s Dedalus." Real Deals, December
22, 2016. https://realdeals.eu.com/article/tikehau-arranges-e72m-bond-deal-for-

ardians-dedalus.

Real Reporting Foundation. 2023. “Switzerland: Health System Financing.” World Health
Systems Facts. October 7, 2023. Accessed November 15, 2023.

https://healthsystemsfacts.org/switzerland/switzerland-health-system-financing/.

Rey, Edwige and Cegedim. 2023. “Sustainability Report - Cegedim Group 2022.”

www.cegedim.com/finance.

Ricard, Joey. 2023. “SaaS in Healthcare: Know-How Cloud Computing Can Transform the
Healthcare Industry - Klizos | Web,.” Klizos | Web, Mobile & SaaS Development

Software Company (blog). April 5, 2023. https://Klizos.com/saas-in-healthcare/.

Robinson, David T., and Berk A. Sensoy. 2013. “Do Private Equity Fund Managers Earn
Their Fees? Compensation, Ownership, and Cash Flow Performance.” The Review of

Financial Studies 26 (11): 2760-97. https://doi.org/10.1093/rfs/hht055.

Rong, O., Magunia, P., Rong, O., & Grotelueschen, J. (2021, December 9).
Krankenhauszukunftsgesetz: Was jetzt zu tun ist. Roland Berger. Retrieved October 7,
2023, from
https://www.rolandberger.com/de/Insights/Publications/Krankenhauszukunfts-gesetz-

Was-jetzt-zu-tun-ist.html

Sachverstandigenrat. (2014). Report 2014: Needs-Based Health Care: Opportunities for Rural

Regions and Selected Health Care Sectors, Abridged Version.

Sachverstéandigenrat. (2018). Gutachten 2018: Bedarfsgerechte Steuerung der

Gesundheitsversorgung.

34



SAP Integrated Report 2022. (2023). Retrieved October 7, 2023, from

https://www.sap.com/integrated-reports/2022/en.html

“Sofia Développement.” n.d. Sofia développement. Accessed October 19, 2023.

https://www.sofia.dev/.

“Solutions référencées Ségur Vague 1.” n.d. Agence Du Numérique En Santé.

https://esante.gouv.fr/segur/solutions-referencees.

Sundmacher, L., Flemming, R., Franke, S., Hoser, C., Berg, N. v., Becker, U, . . . Kleinke, F.
(2018). Gutachten zur Weiterentwicklung der Bedarfsplanung i.S.d. 88 99 ff. SGB V
zur Sicherung der vertragsérztlichen Versorgung. Munich, Leipzig, Bonn, Greifswald

and Cologne: Gemeinsamer Bundesausschuss.

Taylor, Karen, and Fransesca Properzi. 2019. “Closing the Digital Gap Shaping the Future of

UK Healthcare.” Deloitte.Com. Deloitte LLP.

The Federal Ministry of Health. 2020. “Global Health Strategy of the German Federal
Government.” www.bundesgesundheitsministerium.de. The Federal Government of

Germany.

Vaghela, Pankaj. 2023. “The Rise of SAAS in Healthcare: Exploring Prospects and Key
Aspects in 2023.” Bigscal - Software Development Company. July 6, 2023.

https://www.bigscal.com/blogs/healthcare-industry/saas-in-healthcare/.

Virtual Expo Group. 2023. “NEXUS / DENTAL - Planungssoftware by Nexus AG.”
MedicalExpo.de. 2023. Accessed October 2, 2023.

https://www.medicalexpo.de/prod/nexus-ag/product-83727-534347.html.

Wavestone. 2019. “Digital Government Factsheet 2019 - Austria.” www.europa.eu. European

Commission.

35



ZoomlInfo Technologies. 2023. “Cegedim.” Www.Zoominfo.Com. 2023. Accessed October 2, 2023.

https://www.zoominfo.com/c/cegedim-group/14141648.

36



References — Section D — Alexia Hasler — 56050
Macabacus. 2023. "LBO Capital Structure.”" Macabacus. Accessed December 5, 2023.

https://macabacus.com/valuation/Ibo-capital-structure.

Brad, Meikle. 2003. "Structural Subordination Struggle." Buyouts Insider. Accessed

December 5, 2023. https://www.buyoutsinsider.com/structural-subordination-struggle.

Kitchen, Richard. 2019. "Structural Subordination: It's Lonely at the Top." IFLR. Accessed
December 5, 2023. https://www.iflr.com/article/2a638r90selejisOl7sao/structural-

subordination-its-lonely-at-the-top.

Maslovsky, Maria, Arnold, Jeanine, and Veseli, Sandra. 2023. "EMEA's B3N List Continues
to Grow Pointing to Increasing Defaults as Leveraged Finance Companies Contend
with Rising Debt Costs and Weakened Earnings." Moody's EMEA B3N List.

Accessed December 5, 2023.

Wall Street Prep. 2023. "Structural Subordination.” Wall Street Prep. Accessed December 5,

2023. https://www.wallstreetprep.com/knowledge/structural-subordination.

Ridley, David and Silnicki, Graham. 2022. "Term Loan A Debt is Back in Fashion." White &
Case LLP. Accessed December 5, 2023.
https://debtexplorer.whitecase.com/leveraged-finance-commentary/term-loan-a-debt-

is-back-in-fashion.

Vaidya, Dheeraj. "Types of Credit Facilities." 2023. Wall Street Mojo. Accessed December 5,

2023. https://www.wallstreetmojo.com/types-of-credit-facilities.

"How Can You Determine the Best Capital Structure for an LBO?" 2023. LinkedIn. Accessed
December 5, 2023. https://www.linkedin.com/advice/0/how-can-you-determine-best-

capital-structure-lbo?lang=en.

37


https://macabacus.com/valuation/lbo-capital-structure
https://www.buyoutsinsider.com/structural-subordination-struggle
https://www.iflr.com/article/2a638r90selejis0l7sao/structural-subordination-its-lonely-at-the-top
https://www.iflr.com/article/2a638r90selejis0l7sao/structural-subordination-its-lonely-at-the-top
https://www.wallstreetprep.com/knowledge/structural-subordination
https://debtexplorer.whitecase.com/leveraged-finance-commentary/term-loan-a-debt-is-back-in-fashion
https://debtexplorer.whitecase.com/leveraged-finance-commentary/term-loan-a-debt-is-back-in-fashion
https://www.wallstreetmojo.com/types-of-credit-facilities
https://www.linkedin.com/advice/0/how-can-you-determine-best-capital-structure-lbo?lang=en
https://www.linkedin.com/advice/0/how-can-you-determine-best-capital-structure-lbo?lang=en

Brown, Greg, Harris, Robert, and Munday, Shawn. 2021. "Capital Structure and Leverage in
Private Equity Buyouts." Journal of Applied Corporate Finance 33, no. 3: 42-58.

Accessed December 5, 2023. https://doi.org/10.1111/jacf.12465.

Bain & Company. 2023. "Global Private Equity Report 2023." Boston, Massachusetts: Bain

& Company Inc.

PitchBookLCD. 2022. "Leveraged Loan Primer.” PitchBook.

https://pitchbook.com/leveraged-commentary-data.

"Rising Bond Yields are Exposing Fiscal Fantasy in Europe." 2023. The Economist. Accessed
October 4, 2023. https://www.economist.com/leaders/2023/10/04/rising-bond-yields-

are-exposing-fiscal-fantasy-in-europe.

Rader, Stephanie. 2022. "Credit Terms: The Rising Importance of the Fine Print." Goldman
Sachs Asset Management. Accessed December 5, 2023.
https://www.gsam.com/content/gsam/us/en/advisors/market-insights/gsam-

insights/perspectives/2022/credit-terms_the-rising-importance-of-the-fine-print.html.

Fitch Ratings. 2023. "US & EMEA LevFin Markets Vulnerable to Volatility." Accessed
December 5, 2023. https://www.fitchratings.com/research/corporate-finance/us-emea-

levfin-markets-vulnerable-to-volatility-27-10-2023.
Moody’s Investor Service. 2023. Accessed December 1, 2023.

Simply Wall St. 2019. "Dedalus France (EPA: DEDAL) Seems To Use Debt Quite Sensibly."
Yahoo Finance. Accessed December 5, 2023.

https://finance.yahoo.com/news/dedalus-france-epa-dedal-seems-053933044.html.

Brouwer, Henk. 2008. " Private equity and leveraged finance markets." Report submitted by a

Working Group established by the Committee on the Global Financial System,

38


https://doi.org/10.1111/jacf.12465
https://pitchbook.com/leveraged-commentary-data
https://www.economist.com/leaders/2023/10/04/rising-bond-yields-are-exposing-fiscal-fantasy-in-europe
https://www.economist.com/leaders/2023/10/04/rising-bond-yields-are-exposing-fiscal-fantasy-in-europe
https://www.fitchratings.com/research/corporate-finance/us-emea-levfin-markets-vulnerable-to-volatility-27-10-2023
https://www.fitchratings.com/research/corporate-finance/us-emea-levfin-markets-vulnerable-to-volatility-27-10-2023
https://finance.yahoo.com/news/dedalus-france-epa-dedal-seems-053933044.html

Breaking Into Wall Street. "Types of Debt & Debt Lingo — Quick Reference." Accessed

December 5, 2023. http://breakingintowallstreet.com.

Cordone, Chris. 2021. "Cov-Lite Loans." Financial Edge Training. Accessed December 5,

2023. https://www.fe.training/free-resources/Ibo/cov-lite-loans/.
Nexus AG Financial Reports 2022

Blundell-Wignall, Adrian. 2007. "The Private Equity Boom: Causes and Policy Issues."

Financial Market Trends No. 92 (2007/1): [59-86]. OECD. ISSN 0378-651X.

Avistone. 2023. "Preferred Equity vs. Mezzanine Debt." Avistone. Accessed December 7,

2023. https://avistone.com/learn/preferred-equity-vs-mezzanine-debt/.

Terrydale Capital. 2022. "Preferred Equity & Mezzanine Debt.” Terrydale Capital. Accessed

December 7, 2023. https://terrydalecapital.com/learn/preferred-equity-mezzanine-debt.

EdgePoint. 2019. "Subordinated Debt & Mezzanine Capital." EdgePoint. Accessed December

7, 2023. https://edgepoint.com/our-insight/subordinated-debt-mezzanine-capital/.

Corporate Finance Institute. 2023. "Mezzanine Fund." Corporate Finance Institute. Accessed
December 7, 2023. https://corporatefinanceinstitute.com/resources/career-map/sell-

side/capital-markets/mezzanine-fund/.

Jang, Young Soo, and Mayer, Simon. 2023. "Capital Structure in Private Equity.” In The
Palgrave Encyclopedia of Private Equity, Forthcoming. SSRN. Accessed December 7,

2023. https://ssrn.com/abstract=4553359 or http://dx.doi.org/10.2139/ssrn.4553359.

Chen, James. 2021. "Subordinated Debt." Investopedia. Accessed December 7, 2023.

https://www.investopedia.com/terms/s/subordinateddebt.asp.

39


http://breakingintowallstreet.com/
https://www.fe.training/free-resources/lbo/cov-lite-loans/
https://avistone.com/learn/preferred-equity-vs-mezzanine-debt/
https://terrydalecapital.com/learn/preferred-equity-mezzanine-debt
https://edgepoint.com/our-insight/subordinated-debt-mezzanine-capital/
https://corporatefinanceinstitute.com/resources/career-map/sell-side/capital-markets/mezzanine-fund/
https://corporatefinanceinstitute.com/resources/career-map/sell-side/capital-markets/mezzanine-fund/
https://ssrn.com/abstract=4553359
http://dx.doi.org/10.2139/ssrn.4553359
https://www.investopedia.com/terms/s/subordinateddebt.asp

Padgett, Christina, Robert M. Callagy, Mark L. Wasden, David Fanger, Ana Arsov, and
Paloma San Valentin. 2023. "Private Credit: Global Syndicated and Private Lenders
Will Spar." Moody's. Accessed December 7, 2023.
https://www.moodys.com/research/Private-Credit-Global-Syndicated-and-private-

lenders-will-spar-as-Sector-In-Depth--PBC_13768907cid=7380D0F05C817753.

Padgett, Christina, Evan M. Friedman, Esq., Madalina Andrei, Lisa Gundy, Jeanine Arnold,
Sandra Veseli, and Paloma San Valentin. 2023. "Private Credit: Global Private Equity
Will Reassert Return Objectives.” Moody's. Accessed December 7, 2023.
https://www.moodys.com/research/Private-Credit-Global-Private-equity-will-reassert-

return-objectives-as-Sector-In-Depth--PBC_1382454.

Nikishin, Egor, CFA, Christina Padgett, Annalisa Di Chiara, Martina Gallardo Barreyro,
Martin Hallmark, Richard Etheridge, and Sandra Veseli. 2023. "Leveraged Finance:
Global 2024 Outlook — Growing Refinancing Needs, Higher Quality." Moody's.
Accessed December 7, 2023. https://www.moodys.com/research/Leveraged-Finance-
Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--

PBC_1384117.

Nikishin, Egor, CFA, Christina Padgett, Annalisa Di Chiara, Martina Gallardo Barreyro,
Martin Hallmark, Richard Etheridge, and Sandra Veseli. 2023. "Leveraged Finance:
Global 2024 Outlook — Growing Refinancing Needs, Higher Quality." Moody's.
Accessed December 7, 2023. https://www.moodys.com/research/Leveraged-Finance-
Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--

PBC_1384117.

Siedenbiedel, Christian. 2023. "Inflation im Euroraum fallt: Wann senkt die EZB die Zinsen?"

Frankfurter Allgemeine Zeitung. Accessed December 7, 2023.

40


https://www.moodys.com/research/Private-Credit-Global-Syndicated-and-private-lenders-will-spar-as-Sector-In-Depth--PBC_1376890?cid=7380D0F05C817753
https://www.moodys.com/research/Private-Credit-Global-Syndicated-and-private-lenders-will-spar-as-Sector-In-Depth--PBC_1376890?cid=7380D0F05C817753
https://www.moodys.com/research/Private-Credit-Global-Private-equity-will-reassert-return-objectives-as-Sector-In-Depth--PBC_1382454
https://www.moodys.com/research/Private-Credit-Global-Private-equity-will-reassert-return-objectives-as-Sector-In-Depth--PBC_1382454
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117
https://www.moodys.com/research/Leveraged-Finance-Global-2024-Outlook-Growing-refinancing-needs-higher-quality-Outlook--PBC_1384117

https://www.faz.net/aktuell/finanzen/inflation-im-euroraum-faellt-wann-senkt-die-ezb-

die-zinsen-19283569.html.

LexisNexis. 2023. "Institutional Strip." LexisNexis. Accessed December 7, 2023.

https://www.lexisnexis.co.uk/legal/glossary/institutional-strip.

Divestopedia. 2023. "Institutional Strip." Divestopedia. Accessed December 7, 2023.

https://www.divestopedia.com/definition/5131/institutional-strip.

FD Capital. 2023. "Sweet Equity." FD Capital. Accessed December 7, 2023.

https://www.fdcapital.co.uk/sweet-equity/.

McCann FitzGerald. 2020. "International Comparative Legal Guide: Private Equity 2020."
McCann FitzGerald. https://www.mccannfitzgerald.com/uploads/International-

Comparative-Legal-Guide-Private-Equity-2020.pdf

Weil, Gotshal & Manges LLP. 2015. "Global Private Equity Update: 3Q 2015." Accessed
December 7, 2023. http://privateequity.weil.com/wp-

content/uploads/2016/02/1600741_Global PE_Update _3Q2015 v14.pdf.

Sirkin, Michael. 2023. "Insight Article 2: US vs European Management Incentive Plans in
Private Equity Transactions.” Jamieson Corporate Finance. Accessed December 7,
2023. https://www.jamiesoncf.com/perspectives/insight-article-2-us-vs-european-

management-incentive-plans-in-private-equity-transactions/.

Bet-Mansour, E. Raman, Geoffrey Kittredge, Matthew D. Saronson, John Forbes Anderson,
and Nathan Parker. "Guide to Private Equity Debt Funds." Debevoise & Plimpton
LLP. Accessed December 7, 2023.
https://www.bvca.co.uk/Portals/0/library/documents/Guide%20t0%20PE%20Fund%2

OFinance/Debt%20Fund%20Guide-May14-web.pdf.

41


https://www.faz.net/aktuell/finanzen/inflation-im-euroraum-faellt-wann-senkt-die-ezb-die-zinsen-19283569.html
https://www.faz.net/aktuell/finanzen/inflation-im-euroraum-faellt-wann-senkt-die-ezb-die-zinsen-19283569.html
https://www.lexisnexis.co.uk/legal/glossary/institutional-strip
https://www.divestopedia.com/definition/5131/institutional-strip
https://www.fdcapital.co.uk/sweet-equity/
https://www.mccannfitzgerald.com/uploads/International-Comparative-Legal-Guide-Private-Equity-2020.pdf
https://www.mccannfitzgerald.com/uploads/International-Comparative-Legal-Guide-Private-Equity-2020.pdf
http://privateequity.weil.com/wp-content/uploads/2016/02/1600741_Global_PE_Update_3Q2015_v14.pdf
http://privateequity.weil.com/wp-content/uploads/2016/02/1600741_Global_PE_Update_3Q2015_v14.pdf
https://www.jamiesoncf.com/perspectives/insight-article-2-us-vs-european-management-incentive-plans-in-private-equity-transactions/
https://www.jamiesoncf.com/perspectives/insight-article-2-us-vs-european-management-incentive-plans-in-private-equity-transactions/
https://www.bvca.co.uk/Portals/0/library/documents/Guide%20to%20PE%20Fund%20Finance/Debt%20Fund%20Guide-May14-web.pdf
https://www.bvca.co.uk/Portals/0/library/documents/Guide%20to%20PE%20Fund%20Finance/Debt%20Fund%20Guide-May14-web.pdf

Rietveld, Jan-Bertram, Kasper Dans, Marieke Kopinsky, Rianne van Halem-van der Linden,
Sander Agterhof, and Stephan van de Groep. 2021. "Equity Incentives 2021." Ernst &
Young. Accessed December 7, 2023. https://assets.ey.com/content/dam/ey-sites/ey-

com/nl_nl/topics/tax/tax-updates/2021/ey-equity-incentives-2021.pdf.

DealEdge. 2022. "Healthcare Private Equity 2022." Accessed December 8, 2023.

https://www.dealedge.com/insights/healthcare-private-equity-2022/.

Ridley, David, and Graham Silnicki. 2022. "Term Loan A Debt is Back in Fashion." White &
Case LLP. August 3, 2022. https://debtexplorer.whitecase.com/leveraged-finance-

commentary/term-loan-a-debt-is-back-in-fashion#!.

Han, Elizabeth, Ernest Tam, Ed Eyerman, and Konstantinos Tyligadas. 2023. "US & EMEA
LevFin Markets Vulnerable to Volatility." Fitch Ratings, Inc. October 27, 2023.
https://www.fitchratings.com/research/corporate-finance/us-emea-levfin-markets-

vulnerable-to-volatility-27-10-2023.

Altman, Edward I. 2005. “An Emerging Market Credit Scoring System for Corporate Bonds.”
Emerging Markets Review 6 (4): 311-23.

https://pages.stern.nyu.edu/~ealtman/emerging_markets_review.pdf

42


https://assets.ey.com/content/dam/ey-sites/ey-com/nl_nl/topics/tax/tax-updates/2021/ey-equity-incentives-2021.pdf
https://assets.ey.com/content/dam/ey-sites/ey-com/nl_nl/topics/tax/tax-updates/2021/ey-equity-incentives-2021.pdf
https://www.dealedge.com/insights/healthcare-private-equity-2022/
https://debtexplorer.whitecase.com/leveraged-finance-commentary/term-loan-a-debt-is-back-in-fashion
https://debtexplorer.whitecase.com/leveraged-finance-commentary/term-loan-a-debt-is-back-in-fashion
https://www.fitchratings.com/research/corporate-finance/us-emea-levfin-markets-vulnerable-to-volatility-27-10-2023
https://www.fitchratings.com/research/corporate-finance/us-emea-levfin-markets-vulnerable-to-volatility-27-10-2023
https://pages.stern.nyu.edu/~ealtman/emerging_markets_review.pdf

