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Equity Research Report – Evolution AB. 
 

This valuation report focuses on analyzing Evolution AB (Ticker: EVVTY) by exploring its financial 

performance, forecasting future income, and evaluating its intrinsic value through various 

methodologies, including Economic Value Added (EVA). Key areas of analysis include an in-depth 

review of the company’s income statement, examination of value drivers, macroeconomic and market 

trends, cost structure analysis, and terminal growth rate assumptions. The report further incorporates 

sensitivity and scenario analyses to evaluate potential risks and opportunities, offering a 

comprehensive understanding of Evolution AB's financial resilience. Evolution AB operates in the 

rapidly expanding live casino and online gaming industry, which is marked by high growth, 

intensifying competition, and dynamic regulatory changes. This report emphasizes the company’s 

internal financial dynamics and provides a forward-looking perspective on its ability to create value 

and sustain profitability in an evolving market environment. 
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This report is part of the Evolution AB Equity Research report (annexed), developed by 

Jonathan Correia Cerqueira and Runar Leirvik and should be read has an integral part of it. 
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Introduction 

 

Joint Report: Evolution AB (Ticker: EVVTY) 

This joint report evaluates the intrinsic value of Evolution AB by combining financial analysis, valuation methodologies, 

and market research to provide an informed BUY recommendation. The analysis covers key value drivers, financial 

performance, risks, and opportunities, with a projected FY25 price target of $110.52, reflecting a 30% upside from the 

current share price of $84.91 as of December 15th 2024. The evaluation highlights Evolution AB’s leadership in the online 

gaming and live casino industry, backed by robust financial health and growth potential. 

 

Report Structure: 

➢ Company Overview: Highlights Evolution AB’s operations, market leadership, and financial strength. 

➢ Market & Macroeconomic Analysis: Examines market trends, competition, and external economic factors. 

➢ Financial Analysis: Reviews historical performance in revenue, profitability, and efficiency. 

➢ Forecasts: Presents revenue, cost, and balance sheet projections based on key assumptions. 

➢ Valuation Methodologies: DCF, EVA, DDM, and relative valuation approaches. 

➢ Sensitivity & Scenario Analysis: Assesses the impact of varying assumptions. 

➢ Risks and Opportunities: Discusses regulatory risks, customer dependency, and growth in emerging markets. 

➢ Conclusion: Summarizes the valuation and supports the BUY recommendation. 

 

Individual Contributions: 

➢ Jonathan Correia Cerqueira: Value drivers, macroeconomic analysis, cost structure, terminal growth rate, 

EVA, sensitivity analysis, investment thesis, and risks/opportunities. 

➢ Runar Leirvik: Cash flow analysis, financial ratios, revenue forecast, balance sheet/share count projections, 

WACC, valuation models, football field analysis, and conclusion. 

 

This report provides a comprehensive analysis of Evolution AB’s financial position, market dynamics, and growth 

potential, justifying a strong BUY recommendation. 
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Company Overview  

Evolution AB (EVVTY) is a B2B provider specializing in online casino content, with a 

business model focused on innovating, developing, and delivering Live Casino Shows and 

Random Number Generator (RNG) Casino games. The company’s core business is divided 

into two primary segments: Live Casino and RNG-based game offerings. 

Evolution's market capitalization stands at around $18 billion (12/12/2024), reflecting its 

robust position and leadership in the online gaming industry.  

Evolution's content is made available to end users through gaming operators, who manage 

player interactions such as account management and authentication. Key products include 

traditional live table games like Roulette, Blackjack, and Baccarat, as well as innovative 

live game shows and a comprehensive slots portfolio through brands like NetEnt, Red 

Tiger, Big Time Gaming, and Nolimit City. The company offers an integrated platform 

called the One Stop Shop (OSS) for seamless operator integration. 

Geographically, Evolution has a strong global presence, with a significant market share in 

Europe, North America, Asia, and Latin America.  

 

Value Drivers  

Operational Segmentation: 

Live Casino remains the dominant revenue driver, achieving 41.59% growth in 2022 and 

28.19% in 2023, contributing €1.523 billion in the latest year. The RNG segment, while 

smaller, also showed consistent growth, with a 16.94% increase in 2022 and 2.57% in 2023, 

reaching €275 million.  

Evolution AB's core EBIT margin has shown a remarkable upward trend, growing from 

30.2% in 2016 to 63.53% in 2023. This consistent improvement reflects the company's 

operational efficiency, scalability, and strong revenue growth in its key business segments. 

Between 2021 and 2023, Evolution AB expanded its Live Casino tables from 1,000 to 

1,600, introduced 15 new Live Casino games in 2023, and increased its new games release 

rate from 59 in 2021 to 110 in 2023. 

Geographic Segmentation: 

The company operates studios across Europe, North America, and South America, 

tailoring its gaming experiences to regional preferences while continuing to expand into 

new markets and studio locations. 

External revenue recognition data from 2016 to 2023 highlights Malta as a key 

contributor, consistently growing to €1.32 billion in 2023. North America has also seen 
Figure 2: Geographic Segmentation of Revenue 

Recognition (EUR, '000) 

Figure 1: Core EBIT Margin (%) 
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exponential growth, reaching €338.3 million in 2023. Other regions, such as Curacao and 

unspecified markets categorized as "Other," have shown varied contributions, with 

"Other" contributing €75.5 million in 2023. Overall, total revenue increased significantly 

from €178 million in 2016 to nearly €1.8 billion in 2023, reflecting Evolution's rapid 

expansion and increasing dominance in the live casino market. 

In terms of revenue origination, Evolution AB's revenues are primarily concentrated in 

Europe and Asia, which together accounted for over 76% of total revenues in 2023. 

Europe remains the largest contributor, growing from €258.5 million in 2019 to €709.9 

million in 2023, while Asia experienced strong growth over the same period, reaching 

€672.3 million in 2023 from €49.6 million in 2019. North America has shown significant 

expansion, increasing from €22.0 million in 2019 to €226.7 million in 2023, reflecting its 

rising importance. Latin America and "Other" regions contribute smaller shares, with 

€127.8 million and €62.0 million in 2023, respectively, showcasing Evolution's well-

diversified global footprint. 

Customer Dependency: 

Evolution’s largest customers account for a significant portion of its revenue, with the top 

1-5 customers contributing 41% in 2023, up from 30% in 2022. The top single customer 

accounted for 13% of total revenue in 2023, slightly decreasing from 14% in 2022. While 

this demonstrates reliance on a concentrated customer base, managing this dependency 

and diversifying the customer portfolio remains critical for ensuring long-term revenue 

stability. 

Employee Numbers: 

Evolution AB's number of employees has grown steadily from 3,402 in 2016 to 19,221 in 

2023, reflecting an overall compound annual growth rate (CAGR) of approximately 28%. 

The most significant increases occurred in 2018, with a 46% rise, and in 2021, with a 

41% growth. 

The full-time employee (FTE) count has also increased substantially, from 2,411 in 2016 

to 14,850 in 2023, with a CAGR of about 30%. The FTE count experienced its largest 

annual growth in 2018 (40%) and 2022 (35%), demonstrating the company’s focus on 

building a strong and scalable workforce to support its operations and innovation 

strategies. 

Revenue per FTE has shown consistent growth, rising from €48,000 in 2016 to €121,000 

in 2023, with a CAGR of around 14%. Significant jumps in productivity occurred in 2020 

(25%) and 2021 (44%), likely driven by operational efficiencies, the ability to scale 

revenues faster than workforce costs, and the impact of COVID-19. 

Figure 4: Customer Dependency (%) 

Figure 5: Headcount Growth 

Figure 6: Revenue Per Full-Time Employee (EUR, 

'000) 

Figure 3: Geographic segmentation of Revenue 

Origination (EUR, '000) 
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Market and Macroeconomic Analysis  

Market Trends and Drivers:  

The global casino market is segmented into three primary categories: land-based casinos, 

live casino offerings, and RNG (Random Number Generator) games. 

The land-based casino market remains the largest segment within the global casino 

industry. As of 2023, it holds a substantial 78% share of the global casino market. However, 

this segment has shown minimal growth in recent years, with a compound annual growth 

rate (CAGR) of just 0.3% from 2019 to 2023 (Evolution AB, 2023). Despite its continued 

dominance, the stagnation in growth highlights a significant shift in consumer behavior 

toward digital gambling platforms. 

The online casino market, which represents 22% of the overall casino industry in 2023, is 

divided into two primary categories: 

➢ RNG (Random Number Generator) Casinos: Holding a 17% share of the 

global casino market. 

➢ Live Casinos: Occupying a 5% share, this segment has shown the most significant 

growth. 

The market experienced robust annual growth of 20.8% between 2019 and 2023 

(Evolution AB, 2023), driven by technological advancements and an increasing preference 

for digital gambling experiences. This period of growth was also significantly influenced 

by the COVID-19 pandemic, which acted as a catalyst for the industry. With widespread 

lockdowns and social distancing measures in place, consumers increasingly turned to 

online entertainment, including digital gambling platforms, as a substitute for traditional 

casino experiences. 

The live casino sector has outperformed other segments, growing at an annual rate of 23.9% 

over the same period (Evolution AB, 2023). This growth is attributed to the rising demand 

for interactive and immersive gaming experiences, which were further amplified during the 

pandemic as players sought engaging, real-time alternatives to in-person interactions. 

Looking ahead, the online casino market is expected to sustain growth, though at a slower 

pace. From 2024 to 2029, the sector is projected to have a CAGR of 5.39% (Statista.com: 

Online Casinos, 2024), indicating a period of steady yet moderated expansion as market 

conditions stabilizes post pandemic. 

  

Figure 8: Online Casino Market Growth 

(Statista.com: Online Casinos, 2024) 

Figure 7: Global Casino Market Composition 

Invalid source specified. 
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Macroeconomic Factors: 

The data presented in this section was up-to-date as of November 2024, based on the latest 

available reports from the IMF and other reputable sources. However, macroeconomic 

conditions are dynamic, and recent developments may have led to changes in inflation 

rates, GDP growth projections, and other key economic indicators. Readers are advised to 

consult the most current data for an accurate understanding of prevailing trends. 

Inflation rates, which spiked globally in 2022, are on a downward trajectory. In the 

European Union, inflation reached a peak of 9.33% in 2022 but is forecasted to decline 

steadily, stabilizing at 1.98% by 2028. The Euro Area follows a similar trend, with inflation 

dropping from 8.38% in 2022 to 1.88% by 2028 (IMF: Inflation Rate EU & Euro Area, 

2024). The United States is expected to achieve inflation stability around 2.00% from 2026 

onward (IMF: Inflation Rate US, 2024), and Canada's inflation rate, which spiked at 6.80% 

in 2022, is anticipated to decrease gradually to 1.99% by 2028 (IMF: Inflation Rate Canada, 

2024). 

Real GDP growth rates present a mixed picture across regions. In the EMEA (Europe, the 

Middle East, and Africa) region, economic expansion slows from a robust 6.00% in 2021 

to a stable rate of 1.60% by 2028. Asia, as a key driver of global growth, shows strong 

initial performance, with China’s GDP growth peaking at 8.40% in 2021 before tapering 

off to a consistent 3.40% from 2028 onward. Other major Asian economies, such as South 

Korea and Japan, display moderate and steady growth. In the Americas, the United States 

sees a dip in GDP growth to 1.80% in 2023, but it stabilizes around 1.90% from 2027. 

Canada experiences a sharp decline after 2021 but levels off at approximately 1.70% from 

2027 onward. The overall global GDP growth rate is expected to remain steady at around 

3.20%. (IMF: Real GDP Growth Rates, 2024) 

Macroeconomic trends, including declining inflation rates and regional variations in GDP 

growth, directly impact Evolution AB's revenue distribution across geographical regions. 

Europe and Asia, which collectively accounted for over 76% of total revenue in 2023 

(€709.9 million and €672.3 million, respectively), benefit from stabilizing inflation and 

consistent economic growth, particularly in China and other key Asian markets. 

Meanwhile, North America (€226.7 million) and Latin America (€127.8 million) exhibit 

steady GDP performance, supporting demand in these regions. The global GDP growth 

rate of approximately 3.20% aligns with Evolution's continued expansion, as the company's 

diversified geographical footprint helps mitigate macroeconomic fluctuations in specific 

markets. 
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Historical Financials:  

Evolution AB experienced remarkable revenue growth over the 2016-2023 period, 

increasing from EUR 115.5 million in 2016 to EUR 1,798.6 million in 2023. This 

consistent upward trend was driven by strategic investments in live casino 

offerings and the addition of RNG-based products, as well as geographical 

expansion and strategic acquisitions. A significant acceleration in revenue 

occurred between 2020 and 2021, where revenue nearly doubled from EUR 561.1 

million to EUR 1,068.8 million, underscoring the company’s ability to capture 

market opportunities effectively. 

The table highlights Evolution AB's impressive growth in EBITDA margin, rising 

from 50% in 2019 to an outstanding 70% in 2023, reflecting exceptional efficiency 

and profitability. Compared to Evolution, other companies show more modest or 

fluctuating margins, with some struggling to maintain consistency or facing 

operational challenges. These trends underscore Evolution's strong market position 

and superior operational strategy over the years. 

Evolution AB's profit margin performance stands out as consistently exceptional, 

growing from 41% in 2019 to an impressive 60% in 2023. This growth reflects 

Evolution's ability to convert revenue into profit at an industry-leading rate. Key 

drivers include its high-margin live casino products, operational scalability, and 

effective cost management. In contrast, other companies in the table exhibit 

significantly lower or fluctuating profit margins, with some struggling to 

maintain profitability. This disparity underscores Evolution's dominance in the 

iGaming sector, driven by its strategic focus on innovation, market expansion, 

and operational efficiency. 

 

Cost Structure 

Personal expenses, the largest component of Evolution's cost structure, accounted 

for 46.09% of revenue in 2016 and have gradually decreased to 19.7% in 2023. 

This decline indicates improved efficiency in managing workforce costs despite 

the company's rapid expansion. By 2034, personal expenses are projected to 

stabilize at around 19% of revenue, reflecting effective cost control and automation 

within its operations. 

Depreciation, amortization, and impairment costs, as a percentage of intangible 

and tangible assets, highlight Evolution AB's efficiency in managing its asset base. 

In 2016, these costs were 25.16%, reflecting the higher asset utilization typical of 
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Figure 9: Revenue growth (EUR, 'Millions) 

EBITDA Margin 2019 2020 2021 2022 2023

Evolution AB 50 % 59 % 69 % 69 % 70 %

Playtech PLC 25 % 23 % 26 % 25 % 25 %

Flutter Entertainment 18 % 17 % 17 % 12 % 14 %

Evoke PLC 16 % 18 % 17 % 18 % 18 %

Light & Wonder INC 33 % 31 % 30 % 30 % 30 %

GAN Limited -7 % 0 % 4 % 4 % -7 %

Figure 10: EBITDA Margin Evolution and Peers 

2019-2023  

Profit Margin 2019 2020 2021 2022 2023

Evolution AB 41 % 51 % 57 % 58 % 60 %

Playtech PLC 20 % 9 % 11 % 12 % 14 %

Flutter Entertainment 7 % 3 % 4 % 5 % -10 %

Evoke PLC 5 % 6 % 8 % 7 % 4 %

Light & Wonder INC -3 % -4 % -19 % -7 % 4 %

GAN Limited -57 % -20 % -24 % -139 % -26 %

Figure 11: Profit Margin Evolution and Peers 

2019-2023  
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a growing business. By 2023, this percentage had decreased significantly to 3.85%, 

showcasing improved efficiency as the company scaled its operations. Looking 

ahead, these costs are expected to stabilize at approximately 4.00% from 2024 

onwards, indicating Evolution’s ability to maintain its asset base while benefiting 

from economies of scale and effective asset management practices. 

Other operating expenses have followed a similar pattern, dropping from 15.26% 

of revenue in 2016 to 9.78% in 2023. They are projected to stabilize at 

approximately 8.0% by 2034, reflecting economies of scale and the company’s 

ability to manage general and administrative costs effectively as it grows. 

The total core costs as a percentage of revenue have improved significantly, 

decreasing from 69.8% in 2016 to 36.4% in 2023, and are forecasted to stabilize 

around 33.0% by 2034. This reduction underscores Evolution's ability to scale its 

business while maintaining a lean cost structure, contributing to its impressive 

EBIT margin, which rose from 30.2% in 2016 to 66.3% in 2023 and is projected 

to exceed 67% by 2034. 

Tax-related assumptions are based on a statutory tax rate of approximately 28%, 

with adjustments for non-deductible expenses. These adjustments will affect net 

income calculations. Tax adjustments also include considerations for income not 

subject to tax, which is expected to constitute around 1-2% of revenues, as well as 

other deductible or non-deductible items that align with the company’s tax 

framework. 

For the non-core business and financial results, revenues and expenses from non-

operational activities are assumed to grow at a conservative pace, contributing 

minimally to overall growth. Financial income and expenses are projected to 

remain relatively stable, with slight fluctuations potentially influenced by changes 

in interest rates or Evolution’s financing activities. 

 

Terminal Growth Rate Analysis 

The terminal growth rate (g) for Evolution AB is derived using the reinvestment rate (RR) 

and return on new invested capital (RONIC), offering a theoretical basis for assessing the 

company's long-term growth potential. This approach ensures alignment with the 

company's operational efficiency and reinvestment capacity. 

The reinvestment rate (RR), representing the percentage of net operating profit after tax 

(NOPLAT) reinvested into the business, fluctuates significantly in the short term, peaking 

at 55.63% in 2024 before tapering to 5.73% by 2034. 

Figure 12: Forecasted Core EBIT Margin (%) 



 

Page 7 of 11 

 

Conversely, RONIC—measuring the returns on newly invested capital—remains robust, 

peaking at 212.11% in 2024 and gradually normalizing to 67.73% by 2034. The high initial 

RONIC reflects exceptional returns from strategic investments, while the declining trend 

is consistent with diminishing opportunities as the company matures. 

The theoretical terminal growth rate, calculated as g = RR × RONIC, begins at a high 

118.00% in 2024, driven by elevated reinvestment and returns, before normalizing. By 

2034, the growth rate stabilizes at 3.88%, aligning with sustainable long-term economic 

growth expectations. This rate reflects Evolution’s transition into a mature phase, balancing 

reinvestment with stable returns. 

After evaluating Evolution AB's terminal growth rate through macroeconomic data, market 

trends, and theoretical calculations, the derived rate of 3.88% was considered overly 

optimistic. Taking into account regional GDP growth rates, global economic trends, and 

industry analysis, a more conservative 2.50% terminal growth rate was selected. This 

reflects a balanced and sustainable approach aligned with long-term macroeconomic and 

market growth expectations. 

 

Economic Value Added (EVA) 

The Economic Value Added (EVA) model assesses Evolution AB's ability to generate 

value above its cost of capital, based on metrics such as NOPLAT (Net Operating Profit 

Less Adjusted Taxes), invested capital, Return on Invested Capital (ROIC), and Weighted 

Average Cost of Capital (WACC). The analysis spans from 2016 to 2034 and highlights 

the company’s consistent value creation. 

Evolution AB's NOPLAT has grown significantly over the years, rising from €21.26 

million in 2016 to €725.68 million in 2023, with continued growth projected to reach €1.81 

billion by 2034. This growth reflects the company’s ability to scale operations, driven by 

robust revenue increases and efficient cost management. The consistent rise in NOPLAT 

showcases Evolution’s operational strength and profitability. 

A key driver of EVA is the spread between ROIC and WACC. Evolution has consistently 

achieved a ROIC far exceeding its WACC, with ROIC peaking at 154% in 2018 and 

stabilizing at around 24-40% in the projection period (2023-2034), compared to a constant 

WACC of 7.8%. This positive spread highlights the company’s strong capital efficiency 

and its ability to generate returns well above the cost of capital, ensuring sustained 

economic profit. 

The EVA valuation includes the sum of discounted economic profits (€7.44 billion) and a 

terminal value (€14.52 billion), calculated with a 2.50% terminal growth rate. Adjusting 

for non-core items (-€60.16 million) and excess cash (€998.61 million), the total enterprise 

Figure 13: EVA Valuation Components 
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value is estimated at €25.66 billion. With an equity value of €26.66 billion and 204 328 

779 shares outstanding at the end of 2025, the per-share value is calculated at €130 or $141 

in USD. 

 

Sensitivity Analysis 

At the base case WACC of 7.8%, the share value is €126.68 in the DCF model and €130.48 

in the EVA model. For the DCF model, at 6.8%, the share value increases to €156.24, while 

at 8.8%, it decreases to €106.60. Moving further, at 5.8%, the share value reaches €204.04, 

and at 9.8%, it drops to €92.08. Similarly, in the EVA model, the share value rises to 

€160.89 at 6.8% and decreases to €109.82 at 8.8%. At the extremes, it increases to €210.05 

at 5.8% and falls to €94.87 at 9.8%. These steps illustrate the steep effect of WACC 

adjustments on valuation. 

With a base case terminal growth rate of 2.50%, the DCF model calculates a share value 

of €126.63, and the EVA model estimates €130.42. In the DCF model, at 2.25%, the share 

value decreases to €122.79, while at 2.75%, it increases to €130.85. Extending further, at 

2.00%, the value is €119.29, and at 3.00%, it reaches €135.51. In the EVA model, at 2.25%, 

the share value is €127.03, while at 2.75%, it rises to €134.15. Further adjustments result 

in €123.93 at 2.00% and €138.27 at 3.00%, showing a steady increase in valuation with 

higher growth rates. 

For Live Casino commissions, the DCF model estimates the base case share value at 

€126.63 with a 40% commission rate. At 38.5%, the value decreases to €122.25, and at 

41.5%, it increases to €130.99. Further, at 37%, the share value is €117.87, while at 43%, 

it rises to €135.35. In the EVA model, the share value is €130.42 at 40%, declining to 

€125.84 at 38.5% and increasing to €134.99 at 41.5%. Extending further, it reaches €121.26 

at 37% and €139.55 at 43%. 

For RNG commissions, the DCF model shows the base case value at €126.63 with a 15% 

commission rate. At 14%, the value decreases to €125.75, and at 16%, it increases to 

€127.50. At 13%, the share value is €124.88, while at 17%, it rises to €128.87. Similarly, 

the EVA model shows a share value of €130.42 at 15%, with values of €129.49 at 14%, 

€131,35 at 16%, €128,57 at 13%, and €132,27 at 17%. 
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Scenario Analysis 

The scenario analysis evaluates Evolution AB’s valuation under three distinct cases: worst 

case, base case, and best case. Each scenario is defined by variations in Live Casino and 

RNG commission rates, WACC, and terminal growth rate, highlighting the range of 

possible outcomes based on different assumptions. 

In the worst case, Live Casino commissions are set at 37%, RNG commissions at 13%, the 

WACC at 9.75%, and the terminal growth rate at 2.00%. These conservative assumptions 

result in a significantly lower valuation, with a DCF share value of €81.29 and an EVA 

share value of €84.30. The estimated economic profit is 28.43%, reflecting a lower level 

of efficiency and profitability under these conditions. This scenario demonstrates the 

potential downside risk if the company's cost of capital rises and revenue growth slows. 

The base case assumes Live Casino commissions at 40%, RNG commissions at 15%, the 

WACC at 7.75%, and a terminal growth rate of 2.50%. These assumptions yield a DCF 

share value of €126.63 and an EVA share value of €130.42. The estimated economic profit 

stands at 32.22%, representing a balanced outlook based on realistic growth and cost 

expectations. This scenario serves as the most probable valuation, aligning with the 

company's current operational performance. 

In the best case, Live Casino commissions increase to 43%, RNG commissions to 17%, the 

WACC decreases to 5.75%, and the terminal growth rate rises to 3.00%. These optimistic 

assumptions lead to a significantly higher valuation, with a DCF share value of €252.01 

and an EVA share value of €257.19. The estimated economic profit improves to 35.88%, 

reflecting enhanced profitability and growth potential. This scenario highlights the upside 

opportunity if Evolution AB continues to expand its revenue streams and lowers its 

cost of capital. 

 

Investment Thesis: 

The valuation of Evolution AB employs a comprehensive weighted approach that 

integrates several methodologies to derive an accurate and balanced target price. The 

Discounted Cash Flow (DCF) model, which accounts for 50% of the weight, serves as the 

cornerstone of the analysis, emphasizing the intrinsic value of the company through the 

projection of long-term cash flow generation. This method captures Evolution's ability to 

sustain growth and profitability over time. 

The Economic Value Added (EVA) approach is assigned a 25% weight, reflecting its 

importance in assessing the company's ability to create value by generating returns well 

above its cost of capital. EVA highlights Evolution’s operational efficiency and superior 

capital allocation, both of which have been key drivers of its robust performance. 
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Additionally, the Dividend Discount Model (DDM) contributes 10% to the valuation, 

emphasizing the company's shareholder-oriented strategy. By focusing on consistent 

dividend growth, this methodology underlines Evolution's capacity to generate substantial 

returns for its investors while maintaining financial stability. 

Relative valuation metrics account for the remaining 15% of the weight. This approach 

benchmarks Evolution’s market position and valuation against its industry peers, providing 

a market-driven perspective that complements the intrinsic valuation methods. By 

incorporating these metrics, the analysis ensures that Evolution’s valuation is grounded in 

both market realities and internal performance. 

The combined application of these methodologies results in a final target price of $110.52, 

representing a substantial 30% upside from the current share price of $84.91. This valuation 

underscores the significant potential for growth and supports a strong BUY 

recommendation. It reflects Evolution AB’s compelling growth outlook, robust financial 

resilience, and strategic positioning in the high-growth online gaming industry. 

 

Risks and Upside/Downside Factors: 

Evolution faces several key risks that could negatively impact its operations and growth.  

Regulatory compliance remains a significant challenge, as changes in legislation or 

increased taxation in key jurisdictions could restrict online gaming activities and impose 

higher operational costs. Despite the company’s proactive efforts to adapt to new 

regulations, these potential shifts pose a substantial threat to profitability.  

Another risk is Evolution’s dependence on a concentrated customer base, with its top five 

customers accounting for approximately 41% of revenue in 2023. This reliance creates 

vulnerability if any of these customers reduce their orders or encounter financial 

difficulties. Additionally, the company’s reliance on cutting-edge technology exposes it to 

cybersecurity risks, including potential data breaches or platform failures, which could 

result in reputational damage, legal liability, and operational disruptions.  

Broader economic conditions, such as inflation, geopolitical instability, and declining 

consumer discretionary spending, also present risks, particularly in regions where online 

gaming revenue heavily depends on leisure spending. 

On the upside, Evolution has significant opportunities to drive growth and expand its 

market share. The company’s ongoing expansion into emerging markets, particularly in 

Latin America, Asia, and North America, offers substantial potential, as these regions 

continue to see rising online penetration and a shift from land-based to digital casino 

platforms.  

Valuation Weight Share price Adjusted Shareprice

DCF 50 % 126,68 63,34

EVA 25 % 130,48 32,62

DDM 10 % 99,87 9,99

EV/Sales 5 % 16,89 0,84

EV/EBITDA 5 % 54,35 2,72

P/E 5 % 20,24 1,01

Implied Shareprice 100 % 110,52

Upside/Downside 30 %

Figure 14: Final Share price   
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Product innovation and diversification also represent critical growth drivers. Evolution’s 

development of new game formats and product offerings, such as innovative live and RNG 

games, strengthens its leadership position in the market and attracts new customers.  

Furthermore, Evolution’s commitment to technological advancements, including AI 

integration and improvements to its One Stop Shop (OSS) platform, enhances operational 

efficiency, improves player experience, and creates cross-brand synergies, which can 

bolster the company’s competitive edge. Leveraging its existing partnerships and 

established presence in regulated markets, Evolution is well-positioned to introduce new 

products and expand into untapped verticals, offering significant long-term growth 

potential. 
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Evolution AB: No Gamble, Just Growth 

 This report delivers a detailed equity analysis of Evolution AB, a market 

leader in the online gaming and live casino industry. It highlights the com-

pany’s robust financial health, growth trajectory, and competitive position-

ing. A BUY recommendation is issued with a target price of $110.52 by 

2025, reflecting a 30% upside from the current price of $84.91 (as of 15-

Dec-24). 

Evolution AB has demonstrated exceptional revenue growth, rising from 

€366 million in 2019 to €1,799 million in 2023, with EBIT margins exceed-

ing 63%. Its strategic focus on organic growth through innovative live and 

RNG-based gaming formats has driven market leadership while differenti-

ating it from competitors. The company benefits from a well-diversified ge-

ographic footprint across Europe, Asia, North America, and Latin America, 

with emerging markets offering strong growth potential. 

Macroeconomic stability, including declining inflation and consistent GDP 

growth in key markets, has supported Evolution AB’s rapid expansion. The 

Live Casino segment, a key growth driver, is forecasted to outperform the 

broader market, fueled by the ongoing shift to digital platforms. 

While risks such as regulatory challenges and customer concentration exist, 

these are counterbalanced by substantial opportunities in innovation and re-

gional expansion. With proven operational efficiency and a clear strategy 

for sustained profitability, Evolution AB is positioned for long-term growth, 

supporting the investment recommendation. 

 

 

Company description  
 

Evolution AB is a leading provider of live casino and online gaming solu-

tions, headquartered in Stockholm, Sweden. The company specializes in de-

livering high quality, live streamed gaming content, including table games, 

slots, and game shows, to operators and players worldwide. Evolution serves 

a global customer base across regulated markets in North America, Europe, 

and Asia, and is known for its innovative technology and immersive gaming 

experiences. As of the latest reporting period, Evolution collaborates with 

numerous online casino operators, enhancing its presence and reputation 

within the rapidly growing online gaming industry. 

  

 “EVOLUTION AB.” COMPANY REPORT  

 INTERACTIVE GAMING INDUSTRY 17 DECEMBER 2024  

 
JONATHAN CERQUEIRA 

RUNAR LEIRVIK 

59950@novasbe.pt 

60305@novasbe.pt 
 

Recommendation: BUY 

  

Price Target FY25: $110.52 

  

Price (as of 15-Dec-24) $84.91 

Reuters: EVVTY.PK, Bloomberg: EVVTY:OTC US 

  
52 week range ($) 89.11 134.71 

Market Cap ($bn) 17.773 

Outstanding Shares (m) 209.319 

  

Source: Bloomberg 

  

 

Source: Nordnet 

  

(Values in € millions) 2023 2024E 2025F 

Revenues 1799 2239 2559 

EBITDA 1267 1555 1778 

Net Profit 1079 1274 1440 

EPS 5.05 6.01 7.05 

P/E 18.70 13.46 11.47 

ROIC 22.8% 24.4% 26.5% 

Source: Company Data, Group Estimate 
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Company Overview  

Evolution AB (EVVTY) is a B2B provider specializing in online casino content, with a 

business model focused on innovating, developing, and delivering Live Casino Shows and 

Random Number Generator (RNG) Casino games. The company’s core business is divided 

into two primary segments: Live Casino and RNG based game offerings. 

Evolution's market capitalization stands at around $18 billion (12/12/2024), reflecting its 

robust position and leadership in the online gaming industry.  

Evolution's content is made available to end users through gaming operators, who manage 

player interactions such as account management and authentication. Key products include 

traditional live table games like Roulette, Blackjack, and Baccarat, as well as innovative 

live game shows and a comprehensive slots portfolio through brands like NetEnt, Red 

Tiger, Big Time Gaming, and Nolimit City. The company offers an integrated platform 

called the One Stop Shop (OSS) for seamless operator integration. 

Geographically, Evolution has a strong global presence, with a significant market share in 

Europe, North America, Asia, and Latin America.  

Value Drivers 

Operational Segmentation: 

Live Casino remains the dominant revenue driver, achieving 41.59% growth in 2022 and 

28.19% in 2023, contributing €1.523 billion in the latest year. The RNG segment, while 

smaller, also showed consistent growth, with a 16.94% increase in 2022 and 2.57% in 2023, 

reaching €275 million.  

Evolution AB's core EBIT margin has shown a remarkable upward trend, growing from 

30.2% in 2016 to 63.53% in 2023. This consistent improvement reflects the company's 

operational efficiency, scalability, and strong revenue growth in its key business segments. 

Between 2021 and 2023, Evolution AB expanded its Live Casino tables from 1,000 to 

1,600, introduced 15 new Live Casino games in 2023, and increased its new games release 

rate from 59 in 2021 to 110 in 2023. 

 

 

 

Figure 1: Core EBIT Margin (%) 
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Geographic Segmentation: 

The company operates studios across Europe, North America, and South America, tailor-

ing its gaming experiences to regional preferences while continuing to expand into new 

markets and studio locations. 

External revenue recognition data from 2016 to 2023 highlights Malta as a key contribu-

tor, consistently growing to €1.32 billion in 2023. North America has also seen exponen-

tial growth, reaching €338.3 million in 2023. Other regions, such as Curacao and unspeci-

fied markets categorized as "Other," have shown varied contributions, with "Other" con-

tributing €75.5 million in 2023. Overall, total revenue increased significantly from €178 

million in 2016 to nearly €1.8 billion in 2023, reflecting Evolution's rapid expansion and 

increasing dominance in the live casino market. 

In terms of revenue origination, Evolution AB's revenues are primarily concentrated in 

Europe and Asia, which together accounted for over 76% of total revenues in 2023. Eu-

rope remains the largest contributor, growing from €258.5 million in 2019 to €709.9 mil-

lion in 2023, while Asia experienced strong growth over the same period, reaching 

€672.3 million in 2023 from €49.6 million in 2019. North America has shown significant 

expansion, increasing from €22.0 million in 2019 to €226.7 million in 2023, reflecting its 

rising importance. Latin America and "Other" regions contribute smaller shares, with 

€127.8 million and €62.0 million in 2023, respectively, showcasing Evolution's well di-

versified global footprint. 

Customer Dependency: 

Evolution’s largest customers account for a significant portion of its revenue, with the top 

1 5 customers contributing 41% in 2023, up from 30% in 2022. The top single customer 

accounted for 13% of total revenue in 2023, slightly decreasing from 14% in 2022. While 

this demonstrates reliance on a concentrated customer base, managing this dependency 

and diversifying the customer portfolio remains critical for ensuring long term revenue 

stability. 

Employee Numbers: 

Evolution AB's number of employees has grown steadily from 3,402 in 2016 to 19,221 in 

2023, reflecting an overall compound annual growth rate (CAGR) of approximately 28%. 

The most significant increases occurred in 2018, with a 46% rise, and in 2021, with a 

41% growth. 

Figure 2: Geographic Segmentation of Revenue 

Recognition (EUR, '000) 

Figure 3: Customer Dependency (%) 

Figure 4: Headcount Growth 

Figure 2: Geographic segmentation of Revenue 

Origination (EUR, '000) 
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The full time employee (FTE) count has also increased substantially, from 2,411 in 2016 

to 14,850 in 2023, with a CAGR of about 30%. The FTE count experienced its largest 

annual growth in 2018 (40%) and 2022 (35%), demonstrating the company’s focus on 

building a strong and scalable workforce to support its operations and innovation strate-

gies. 

Revenue per FTE has shown consistent growth, rising from €48,000 in 2016 to €121,000 

in 2023, with a CAGR of around 14%. Significant jumps in productivity occurred in 2020 

(25%) and 2021 (44%), likely driven by operational efficiencies, the ability to scale reve-

nues faster than workforce costs, and the impact of COVID-19. 

 

Market and Macroeconomic Analysis  

Market Trends and Drivers:  
The global casino market is segmented into three primary categories: land based casinos, 

live casino offerings, and RNG (Random Number Generator) games. 

The land based casino market remains the largest segment within the global casino indus-

try. As of 2023, it holds a substantial 78% share of the global casino market. However, this 

segment has shown minimal growth in recent years, with a compound annual growth rate 

(CAGR) of just 0.3% from 2019 to 2023 (Evolution AB, 2023). Despite its continued dom-

inance, the stagnation in growth highlights a significant shift in consumer behavior toward 

digital gambling platforms. 

The online casino market, which represents 22% of the overall casino industry in 2023, is 

divided into two primary categories: 

➢ RNG (Random Number Generator) Casinos: Holding a 17% share of the 

global casino market. 

➢ Live Casinos: Occupying a 5% share, this segment has shown the most signifi-

cant growth. 

The market experienced robust annual growth of 20.8% between 2019 and 2023 

(Evolution AB, 2023), driven by technological advancements and an increasing preference 

for digital gambling experiences. This period of growth was also significantly influenced 

by the COVID-19 pandemic, which acted as a catalyst for the industry. With widespread 

lockdowns and social distancing measures in place, consumers increasingly turned to 

online entertainment, including digital gambling platforms, as a substitute for traditional 

casino experiences. 

Figure 5: Revenue Per Full Time Employee (EUR, 

'000) 

Figure 7: Online Casino Market Growth 

(Statista.com: Online Casinos, 2024) 

Figure 6: Global Casino Market Composition (H2 

Gambling Capital, 15th February 2024) 
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The live casino sector has outperformed other segments, growing at an annual rate of 23.9% 

over the same period (Evolution AB, 2023). This growth is attributed to the rising demand 

for interactive and immersive gaming experiences, which were further amplified during the 

pandemic as players sought engaging, real time alternatives to in person interactions. 

Looking ahead, the online casino market is expected to sustain growth, though at a slower 

pace. From 2024 to 2029, the sector is projected to have a CAGR of 5.39% (Statista.com: 

Online Casinos, 2024), indicating a period of steady yet moderated expansion as market 

conditions stabilizes post pandemic. 

Macroeconomic Factors: 

The data presented in this section was up to date as of November 2024, based on the latest 

available reports from the IMF and other reputable sources. However, macroeconomic 

conditions are dynamic, and recent developments may have led to changes in inflation 

rates, GDP growth projections, and other key economic indicators. Readers are advised 

to consult the most current data for an accurate understanding of prevailing trends. 

Inflation rates, which spiked globally in 2022, are on a downward trajectory. In the Euro-

pean Union, inflation reached a peak of 9.33% in 2022 but is forecasted to decline steadily, 

stabilizing at 1.98% by 2028. The Euro Area follows a similar trend, with inflation drop-

ping from 8.38% in 2022 to 1.88% by 2028 (IMF: Inflation Rate EU & Euro Area, 2024). 

The United States is expected to achieve inflation stability around 2.00% from 2026 on-

ward (IMF: Inflation Rate US, 2024), and Canada's inflation rate, which spiked at 6.80% 

in 2022, is anticipated to decrease gradually to 1.99% by 2028 (IMF: Inflation Rate Canada, 

2024). 

Real GDP growth rates present a mixed picture across regions. In the EMEA (Europe, the 

Middle East, and Africa) region, economic expansion slows from a robust 6.00% in 2021 

to a stable rate of 1.60% by 2028. Asia, as a key driver of global growth, shows strong 

initial performance, with China’s GDP growth peaking at 8.40% in 2021 before tapering 

off to a consistent 3.40% from 2028 onward. Other major Asian economies, such as South 

Korea and Japan, display moderate and steady growth. In the Americas, the United States 

sees a dip in GDP growth to 1.80% in 2023, but it stabilizes around 1.90% from 2027. 

Canada experiences a sharp decline after 2021 but levels off at approximately 1.70% from 

2027 onward. The overall global GDP growth rate is expected to remain steady at around 

3.20%. (IMF: Real GDP Growth Rates, 2024) 

Macroeconomic trends, including declining inflation rates and regional variations in GDP 

growth, directly impact Evolution AB's revenue distribution across geographical regions. 
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Europe and Asia, which collectively accounted for over 76% of total revenue in 2023 

(€709.9 million and €672.3 million, respectively), benefit from stabilizing inflation and 

consistent economic growth, particularly in China and other key Asian markets. Mean-

while, North America (€226.7 million) and Latin America (€127.8 million) exhibit steady 

GDP performance, supporting demand in these regions. The global GDP growth rate of 

approximately 3.20% aligns with Evolution's continued expansion, as the company's di-

versified geographical footprint helps mitigate macroeconomic fluctuations in specific 

markets. 

 

Financial Analysis 

Historical Financials:  

Evolution AB experienced remarkable revenue growth over the 2019 2023 period, increas-

ing from EUR 366 million in 2019 to EUR 1,799 million in 2023. This consistent upward 

trend was driven by strategic investments in live casino offerings and the addition of RNG 

based products, as well as geographical expansion and strategic acquisitions. A significant 

acceleration in revenue occurred between 2020 and 2021, where revenue nearly doubled 

from EUR 561 million to EUR 1,069 million, underscoring the company’s ability to cap-

ture market opportunities effectively and Covid-19 effects. 

The table highlights Evolution AB's impressive growth in EBITDA margin, rising from 

50% in 2019 to an outstanding 70% in 2023, reflecting exceptional efficiency and profita-

bility. Compared to Evolution, other companies show more modest or fluctuating margins, 

with some struggling to maintain consistency or facing operational challenges. These 

trends underscore Evolution's strong market position and superior operational strategy over 

the years. 

Evolution AB's profit margin performance stands out as consistently exceptional, grow-

ing from 41% in 2019 to an impressive 60% in 2023. This growth reflects Evolution's 

ability to convert revenue into profit at an industry leading rate. Key drivers include its 

high margin live casino products, operational scalability, and effective cost management. 

In contrast, other companies in the table exhibit significantly lower or fluctuating profit 

margins, with some struggling to maintain profitability. This disparity underscores Evolu-

tion's dominance in the iGaming sector, driven by its strategic focus on innovation, mar-

ket expansion, and operational efficiency. 

0 %

10 %

20 %

30 %

40 %

50 %

60 %

70 %

80 %

90 %

100 %

0

200

400

600

800

1 000

1 200

1 400

1 600

1 800

2 000
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Revenue YoY Growth %

EBITDA Margin 2019 2020 2021 2022 2023

Evolution AB 50 % 59 % 69 % 69 % 70 %

Playtech PLC 25 % 23 % 26 % 25 % 25 %

Flutter Entertainment 18 % 17 % 17 % 12 % 14 %

Evoke PLC 16 % 18 % 17 % 18 % 18 %

Light & Wonder INC 33 % 31 % 30 % 30 % 30 %

GAN Limited -7 % 0 % 4 % 4 % -7 %

Profit Margin 2019 2020 2021 2022 2023

Evolution AB 41 % 51 % 57 % 58 % 60 %

Playtech PLC 20 % 9 % 11 % 12 % 14 %

Flutter Entertainment 7 % 3 % 4 % 5 % -10 %

Evoke PLC 5 % 6 % 8 % 7 % 4 %

Light & Wonder INC -3 % -4 % -19 % -7 % 4 %

GAN Limited -57 % -20 % -24 % -139 % -26 %

Figure 8: Revenue growth (EUR, 'Millions) 

Figure 9: EBITDA Margin Evolution and Peers 

2019 2023  

Figure 10: Profit Margin Evolution and Peers 

2019-2023  
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Cash Flows Analysis: 

Over recent years, Evolution AB has demonstrated strong growth in its cash flow from 

operations, indicative of its robust revenue generating capabilities. The company's operat-

ing cash flow has increased significantly, rising from approximately €175 million in 2019 

to over €1.1 billion in 2023. This upward trend reflects the company’s ability to generate 

cash from core business activities, supporting its investment and operational expansion. 

The steady increase in operating cash flow suggests high demand for Evolution’s gaming 

services and effective cash management practices. 

Cash flow from investing activities, however, has shown more variability, with substantial 

outflows primarily due to acquisitions of intangible assets, property, plant, and equipment, 

as well as subsidiaries. For instance, in 2022, investing cash flow reached around  €372 

million, reflecting high investments in growth initiatives and expansion projects. These 

substantial investments highlight Evolution AB's strategy to continually expand its capa-

bilities and market presence in the online gaming sector. 

Free cash flow has been consistently positive and has grown significantly, indicating strong 

cash generation even after accounting for essential capital expenditures. Free cash flow 

grew from about €176 million in 2019 to over €1.1 billion in 2023. This sustained growth 

in free cash flow demonstrates Evolution's capability to reinvest in the business, pay divi-

dends, or explore new growth opportunities without relying heavily on external financing, 

further underscoring the company’s financial strength. 

The company’s financing cash flow reflects a combination of debt repayments, dividend 

payments, and share repurchases. In recent years, cash outflows in this category indicate 

that Evolution AB has been using its strong operating cash flow to reduce debt and return 

capital to shareholders. In 2023, financing activities led to a cash outflow of €574 million, 

signaling a strong commitment to shareholder value through dividends and buybacks. 

Finally, the net change in cash has fluctuated over the years, with notable increases in cash 

reserves during periods of high operating cash flow and lower investment outflows. By the 

end of 2023, Evolution AB’s cash balance had grown to approximately €986 million, en-

suring robust liquidity for future opportunities and providing the company with financial 

resilience. This consistent cash flow performance highlights Evolution AB's strong cash 

generating ability, significant reinvestment in growth, and shareholder oriented financial 

management. The rising free cash flow, in particular, provides flexibility for both strategic 

investments and shareholder returns, underpinning the company's solid financial health and 

ability to adapt to new market opportunities. 

Year CFO CFI CFF Δ Cash FCF

2019 175 786     42 524-    120 782  254 044     156 836     

2020 316 051     6 821      12 890    335 762     292 800     

2021 598 895     154 952-  317 072  761 015     565 588     

2022 877 465     371 596-  422 603  928 472     816 804     

2023 1 168 447  139 358-  551 727  1 580 816  1 126 228  

Figure 11: Summary Cash flow statement Evolution 

2019-2023  
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Activity and Liquidity Ratios: 

The analysis of Evolution AB’s cash flow management, as reflected in its activity and li-

quidity ratios from 2019 to 2023, provides a detailed view of the company’s operational 

efficiency and financial stability over this period. These metrics offer valuable insights into 

the company’s approach to managing receivables, payables, and liquidity, highlighting 

both its efficiency in converting investments into cash and its ability to meet short term 

obligations. 

The activity ratios indicate how effectively Evolution AB has managed its working capital 

over time. The Days Payable Outstanding (DPO), which measures the average number of 

days the company takes to pay its suppliers, began at 11 days in 2019 and experienced 

some fluctuations, reaching a peak of 24 days in 2020 before declining to around 9 days by 

2023. This reduction in DPO suggests that the company has been paying its suppliers more 

quickly in recent years. A shorter DPO can be a strategic choice, potentially aimed at 

strengthening supplier relationships or benefiting from early payment discounts, although 

it may reduce cash flow flexibility. 

Similarly, the Average Collection Period, which measures the average time it takes for 

Evolution AB to collect payments from its customers, has shown some variability, ranging 

from 64 to 83 days, with a value of 76 days in 2023. The collection period’s stability sug-

gests that the company has maintained relatively consistent credit policies and a steady 

capacity to collect receivables. However, the relatively long collection period may indicate 

an opportunity to optimize collection processes or adjust credit terms to shorten this 

timeframe, thus improving cash flow. 

The Cash Conversion Cycle (CCC) combines the DPO and Average Collection Period to 

measure the time it takes to convert investments in inventory and other resources into cash. 

Over the years, the CCC has remained stable, fluctuating between 52 and 69 days, with a 

slight increase to 67 days in 2023. This stability in the cash conversion cycle reflects effec-

tive working capital management, as the company has consistently been able to convert its 

operations into cash within a predictable period. This steady cycle supports Evolution AB’s 

overall cash flow stability, indicating an efficient process for managing the timing of cash 

inflows and outflows. 

Evolution AB has consistently strengthened its financial position over the years, as seen in 

the steady improvement of its liquidity ratios. From 2019 to 2023, its current and quick 

ratios grew from 2.39 to 3.07, showing the company’s increasing ability to meet short term 

obligations without relying on inventory. This reflects Evolution’s efficient management 

of its assets and strong revenue growth. Similarly, its cash ratio has improved significantly, 

Cash Conversion Cycle 2019 2020 2021 2022 2023

Days Payable Outstanding 11       24       9         8         9         

Average Collection Period 73       84       73       75       76       

Cash Conversion Cycle 63       60       64       66       67       

Figure 12: Cash Conversion Cycle 2019-2023  

Figure 13: Liquidity Ratios Evolution 2019-2023  

Evolution AB 2019 2020 2021 2022 2023

Current Ratio 2,39   1,36   2,19   2,60   3,07   

Quick Ratio 2,39   1,36   2,19   2,60   3,07   

Cash Ratio 1,33   0,60   1,14   1,25   1,76   
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rising from 1.33 in 2019 to 1.76 in 2023, highlighting its ability to cover liabilities almost 

entirely with cash. These improvements showcase Evolution’s disciplined approach to fi-

nancial management and its ability to generate substantial cash from operations. 

Compared to its peers, Evolution’s liquidity is clearly ahead. While other companies in the 

gaming industry maintain sufficient liquidity, with ratios typically closer to 1.5, Evolu-

tion’s significantly higher numbers set it apart. Its stronger cash position not only ensures 

it can comfortably handle short term liabilities but also gives it more flexibility to invest in 

future growth. This financial strength, coupled with its operational success, underscores 

Evolution’s status as a leader in its sector, demonstrating a level of resilience and efficiency 

that its competitors struggle to match. 

Finally, the increase in Net Working Capital from €191 million in 2019 to €1,161 million 

in 2023 reinforces the company’s robust liquidity position. Net working capital, calculated 

as the difference between current assets and current liabilities, represents the company’s 

ability to finance its day to day operations and short term needs without external funding. 

The consistent rise in net working capital indicates that Evolution AB has been able to 

build up a substantial buffer of liquid resources over time, likely due to growing operational 

cash flows. This growing working capital base provides greater flexibility for reinvestment 

in the business, expansion efforts, or covering unexpected expenses, further strengthening 

the company’s financial stability. 

Capital Structure Ratios/Efficiency Ratios: 

The Asset Turnover Ratio measures the efficiency with which Evolution AB uses its assets 

to generate revenue. Over the period, this ratio shows a clear declining trend, moving from 

46% in 2019 to 27% by 2023, with particularly low values of 15% and 21% in 2020 and 

2021, respectively. This downward trend suggests that the company's total asset base has 

grown faster than its revenue, which could reflect significant capital investments aimed at 

supporting long term growth. Such investments may include expansions in physical or 

technological infrastructure that are yet to fully contribute to revenue generation. While a 

declining asset turnover ratio can imply reduced efficiency in asset utilization, it may also 

be interpreted as a strategic accumulation of assets to drive future growth. For a high 

growth company like Evolution AB, this ratio may reflect a temporary imbalance as in-

vestments mature and eventually contribute to revenue streams, though it signals an area 

for potential improvement in asset optimization. 

The Solvency Ratio, calculated as the proportion of equity to total liabilities, reveals the 

company’s capacity to meet its long term obligations. Evolution AB’s solvency ratio has 

shown a strong upward trajectory, starting at 183% in 2019 and peaking at 615% in 2020, 

Net Working Capital 2019 2020 2021 2022 2023

Current Assets 329 499 809 1 109 1 722

Current Liabilities 138 368 370 426 561

Net Working Capital 191 131 439 683 1161

(-) Δ in NWC 86 -60 308 244 477

Figure 14: Liquidity Ratios Evolution and Peers 

2023  

Figure 15: Net Working Capital Evolution 2019- 

2023  

Asset Turnover 46 % 15 % 21 % 25 % 27 %

Revenue 366 561 1 069 1 457 1 799

Total Assets 434 3 169 3 903 4 369 4 973

Figure 16: Asset Turnover Evolution 2019-2023  

Solvency Ratio 183 % 615 % 448 % 381 % 414 %

Equity 281 2 726 3 191 3 460 4 006

Total Liabilities 153 443 712 909 967

Figure 17: Solvency Ratio 2019-2023  

Liquidity Ratio 2023 Current Ratio Quick Ratio Cash Ratio

Evolution AB 3,07 3,07 1,76

Playtech PLC 1,47 1,37 0,74

Flutter Entertainment 1,50 1,43 0,84

Evoke PLC 1,71 1,64 0,86

Light & Wonder INC 1,43 1,36 0,57

GAN Limited 1,45 1,36 0,91
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before settling at approximately 400% in 2022 and 2023. A solvency ratio above 100% 

indicates that the company’s equity base significantly exceeds its total liabilities, suggest-

ing a low risk of financial distress and an ability to weather economic fluctuations. The 

exceptionally high solvency ratios in recent years highlight the company’s emphasis on 

equity financing over debt, signalling a conservative financial approach aimed at reducing 

reliance on external financing. This substantial equity base enhances the company’s resili-

ence and flexibility, positioning it favourably to fund future growth without incurring sig-

nificant debt. The solvency trend suggests a deliberate strategy of capital strengthening, 

likely aimed at sustaining financial independence and mitigating potential risks associated 

with high leverage. 

The Financial Autonomy Ratio compares equity to total assets, providing insight into the 

extent to which Evolution AB is self financed. This ratio has increased steadily from 65% 

in 2019 to 81% in 2023, indicating a growing reliance on equity over debt to finance assets. 

The upward trend reflects Evolution AB’s conservative capital structure, where an increas-

ing proportion of its assets is funded through retained earnings and equity contributions 

rather than debt. A high financial autonomy ratio signifies reduced dependency on external 

financing, allowing the company to retain greater control over its operations and make 

strategic decisions without the constraints associated with high debt obligations. The con-

sistent growth in this ratio underscores a prudent financial management approach, enhanc-

ing Evolution AB’s financial independence and minimizing the risks associated with debt 

servicing, particularly during periods of economic uncertainty or market volatility. 

Return Ratios: 

Evolution AB’s profitability and efficiency ratios, specifically Return on Equity (ROE) and 

Return on Assets (ROA), provide key insights into the company’s ability to generate re-

turns from its resources as it has grown and scaled its operations. These ratios reflect not 

only Evolution's capacity to deliver strong shareholder value but also its efficiency in uti-

lizing its asset base to sustain profitability over time. 

The ROE for Evolution AB highlights its outstanding ability to generate returns relative to 

shareholder equity. Starting at a robust 53% in 2019. However, as the company expanded 

its equity base, ROE moderated to 26% in 2023. This decline, while notable, aligns with 

the company’s growth trajectory, as expanding businesses often experience an increase in 

equity from reinvested earnings or capital inflows, which can dilute the ratio. Despite this 

normalization, Evolution’s consistently high ROE underscores its strong profitability and 

effective capital deployment compared to peers, many of whom struggle to achieve double 

digit ROE in the same period. Evolution’s ability to maintain superior ROE even as it scales 

positions it as a leader in creating value for shareholders. 

Financial Autonomy 65 % 86 % 82 % 79 % 81 %

Equity 281 2 726 3 191 3 460 4 006

Total Assets 434 3 169 3 903 4 369 4 973

Figure 18: Financial Autonomy Evolution 2019-

2023  

Figure 19: Return on Equity Evolution and Peers 

2019-2023  
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Similarly, Evolution AB’s ROA illustrates its efficiency in converting assets into profits. 

Starting at 34% in 2019 and stabilized at 22% by 2023, indicating improved asset utiliza-

tion as new investments began to yield returns. While this gradual decline in ROA reflects 

the challenges of scaling an asset intensive business, Evolution’s figures remain signifi-

cantly higher than most peers in the gaming industry, many of whom face challenges in 

maintaining asset efficiency at comparable levels. 

In comparison, Evolution’s peers have generally reported much lower ROE and ROA fig-

ures, reflecting the challenges of profitability and efficiency in the broader industry. Many 

competitors struggle to achieve high returns due to operational inefficiencies, higher costs, 

or lower margins, making Evolution’s consistent outperformance particularly notable. Evo-

lution’s ability to generate superior returns on both equity and assets, even amidst expan-

sion, underscores its operational efficiency, strategic investments, and dominant position 

in the live gaming market. These metrics solidify Evolution’s reputation as a leader in its 

sector, capable of delivering sustainable profitability and long term value. 

The Core/Operating Return on Invested Capital (ROIC), which measures the company’s 

ability to generate returns on the capital it has invested in its core operations, highlights 

Evolution AB’s operational efficiency. The ROIC decreased from 101% in 2019 to 6% in 

2020, mainly due to Covid-19 shock. However, the ratio has been steadily increased to 

23% in 2023, in line with the company’s growing invested capital base as it expanded its 

operations. High ROIC values indicate efficient capital allocation and strong profitability, 

as the company’s operating profits were sufficient to generate returns well above the cost 

of capital. The decline in recent years reflects a natural adjustment as the company’s capital 

requirements grew to support expanded operations, but even the lower ROIC levels in the 

latter years indicate that Evolution AB continues to create significant value from its in-

vested capital, a positive indicator for sustained long term growth. 

The Core/Operating Return on Newly Invested Capital (RONIC) ratio offers insight into 

the profitability of incremental investments made each year. This metric shows considera-

ble variability, with extremely high values in certain years, such as 378% in 2019. The 

exceptionally high RONIC in certain years indicates that specific capital investments were 

highly profitable, reflecting strategic capital allocation decisions that yielded substantial 

returns. However, the fluctuation in RONIC values suggests that while certain investments 

were highly successful, returns on newly invested capital were not consistently strong 

across all years. The RONIC level of 39.1% in 2023, while lower than peak years, still 

represents a positive return on new investments, indicating that recent capital deployments 

continue to contribute meaningfully to the company’s profitability. This metric highlights 

ROA 2019 2020 2021 2022 2023

Evolution AB 34 % 9 % 16 % 19 % 22 %

Playtech PLC 8 % 3 % 3 % 5 % 6 %

Flutter Entertainment 3 % 1 % 2 % 4 % -7 %

Evoke PLC 10 % 2 % 13 % -4 % -2 %

Light & Wonder INC -1 % -7 % 5 % 62 % 3 %

GAN Limited -8 % -12 % -12 % -191 % -39 %

Evolution AB 2019 2020 2021 2022 2023

ROIC 101 % 6 % 14 % 21 % 23 %

RONIC 378% 70% 10% 81% 39%

Figure 20: Return on Assets Evolution and Peers 

2019-2023  

Figure 21: Return on Invested Capital and Return 

on New Invested Capital Evolution 2019-2023  
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the variability in returns that often accompanies rapid expansion and the selective nature 

of high return opportunities within a company’s growth strategy. 

Forecast 

Revenue growth 

Evolution AB’s growth outlook reflects its strong positioning and ability to outperform the 

broader online casino market. From 2023 to 2034, the company is expected to grow at rates 

exceeding the market average, driven by its focus on both the Live Casino and RNG seg-

ments. The global online casino market is projected to grow at a compound annual growth 

rate (CAGR) of 4.93%, but Evolution is forecasted to surpass this due to its innovative 

offerings, operational efficiency, and leadership in the Live Casino segment. 

The Live Casino segment, which accounted for 21% of the total market in 2023, is expected 

to grow at a robust CAGR of 9.01%. Evolution’s stronghold in this high growth segment 

is evidenced by its market share, which remains at 64% through 2028, before gradually 

declining to 59% by 2034 due to intensifying competition. Despite this decline, Evolution’s 

revenue in the Live segment will continue to grow, driven by market expansion and sus-

tained demand for interactive, immersive gaming experiences. 

The RNG segment, representing 79% of the market in 2023, is expected to grow at a more 

modest CAGR of 3.52%. Evolution’s market share in RNG is projected to stabilize at 

8.15% throughout the forecast period, reflecting consistent performance in this mature and 

highly competitive segment. While RNG growth is slower than Live Casino growth, it pro-

vides a stable and reliable revenue stream for the company. 

A key assumption underlying Evolution’s projection is that the company will continue to 

grow faster than the overall online casino market until reaching a steady state. This as-

sumption is supported by Evolution’s innovative approach, strong brand equity, and ability 

to capture additional market share, particularly in the Live Casino segment. Evolution is 

poised to capitalize on the global market’s expansion, outperforming the broader market 

through superior execution and strategic focus. 

While exact provider commission rates are not publicly disclosed, we have assumed a com-

mission structure of 40% for the Live Casino segment, reflecting its higher operational 

complexity and value added services, and 15% for the RNG segment, which is more stand-

ardized. These assumptions provide a reasonable basis for estimating Evolution’s revenue 

potential across its key business areas (Genome.eu, 2024).  

Evolution AB’s strategic positioning and ability to adapt to changing market dynamics un-

derscore its leadership in the global online casino industry. The company’s sustained 
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growth in the Live Casino segment and stable performance in RNG highlight its balanced 

approach to capitalizing on high growth opportunities while ensuring steady revenue 

streams. As the market matures, Evolution is expected to maintain its leadership position, 

outperforming the overall market until steady state conditions are reached. This growth 

trajectory reflects Evolution’s competitive advantages, innovative offerings, and resilience 

in a rapidly evolving industry. 

Cost Structure 

Personal expenses, the largest component of Evolution's cost structure, accounted for 

46.09% of revenue in 2016 and have gradually decreased to 19.7% in 2023. This decline 

indicates improved efficiency in managing workforce costs despite the company's rapid 

expansion. By 2034, personal expenses are projected to stabilize at around 19% of revenue, 

reflecting effective cost control and automation within its operations. 

Depreciation, amortization, and impairment costs, as a percentage of intangible and tangi-

ble assets, highlight Evolution AB's efficiency in managing its asset base. In 2016, these 

costs were 25.16%, reflecting the higher asset utilization typical of a growing business. By 

2023, this percentage had decreased significantly to 3.85%, showcasing improved effi-

ciency as the company scaled its operations. Looking ahead, these costs are expected to 

stabilize at approximately 4.00% from 2024 onwards, indicating Evolution’s ability to 

maintain its asset base while benefiting from economies of scale and effective asset man-

agement practices. 

Other operating expenses have followed a similar pattern, dropping from 15.26% of reve-

nue in 2016 to 9.78% in 2023. They are projected to stabilize at approximately 8.0% by 

2034, reflecting economies of scale and the company’s ability to manage general and ad-

ministrative costs effectively as it grows. 

The total core costs as a percentage of revenue have improved significantly, decreasing 

from 69.8% in 2016 to 36.4% in 2023, and are forecasted to stabilize around 33.0% by 

2034. This reduction underscores Evolution's ability to scale its business while maintaining 

a lean cost structure, contributing to its impressive EBIT margin, which rose from 30.2% 

in 2016 to 66.3% in 2023 and is projected to exceed 67% by 2034. 

Tax related assumptions are based on a statutory tax rate of approximately 28%, with ad-

justments for non-deductible expenses. These adjustments will affect net income calcula-

tions. Tax adjustments also include considerations for income not subject to tax, which is 

expected to constitute around 1 2% of revenues, as well as other deductible or non-deduct-

ible items that align with the company’s tax framework. 

For the non-core business and financial results, revenues and expenses from non-opera-

tional activities are assumed to grow at a conservative pace, contributing minimally to 

Figure 22: Forecasted Core EBIT Margin (%) 
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overall growth. Financial income and expenses are projected to remain relatively stable, 

with slight fluctuations potentially influenced by changes in interest rates or Evolution’s 

financing activities. 

Forecasted Balance Sheet 

In forecasting the balance sheet, several assumptions and established methods were applied 

to estimate future values of key line items, aligning with both historical trends and industry 

norms. For operating cash, a consistent approach was taken by assuming that this balance 

will amount to 2% of the company’s projected annual revenues. This percentage reflects 

anticipated liquidity requirements and maintains proportional growth in line with revenue, 

ensuring stability across the forecast period. 

Receivables were estimated by closely linking expected revenue to the average collection 

period, which measures the time required to collect customer payments. The receivables 

forecast thus reflects projected revenues while assuming the company’s collection practices 

remain steady, accurately addressing working capital needs based on historical consistency. 

For current tax receivables, the forecast is based on projected tax liabilities, assuming that 

tax receivables will maintain a stable relationship with taxes payable. Historical tax liability 

ratios were applied to provide a realistic projection, with the assumption of consistent tax 

regulations and strategies over time. 

Prepaid expenses and accrued income were forecasted using a growth rate that parallels the 

company’s revenue and operating expense trends. Since these items typically increase in 

proportion to operational growth, this approach aligns their projected balances with the 

company’s anticipated expansion. The growth rate applied here corresponds with historical 

increases in these accounts, reflecting a reliable upward trend. 

Accounts payable is estimated using the Days Payable Outstanding (DPO) metric, which 

measures the average number of days the company takes to pay its suppliers. This approach 

provides a realistic forecast of accounts payable by linking it to the company's operating 

cycle and cash flow management practices. By using a stable DPO assumption, the forecast 

aligns accounts payable with operating expenses, reflecting the company’s cash outflow 

obligations to suppliers. Depreciation is excluded from DPO due to it not being a cash cost. 

Current lease liabilities (the portion due within the next year) will represent a stable per-

centage of the company's total lease liabilities. This percentage is derived from historical 

data on the proportion of lease payments due within one year, typically found in the com-

pany's annual report. The assumption is that the company will continue to structure its lease 

payments similarly, with a predictable portion of the total lease obligation becoming due 

annually. 
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Current tax liabilities are derived using a formula that includes the previous year’s current 

tax liabilities, statutory taxes, tax adjustments, and estimated tax payments. This approach 

captures the cumulative effect of statutory tax obligations, adjustments, and the proportion 

of taxes paid relative to operating profit. By including these elements, the forecast for tax 

liabilities accounts for both the company’s tax strategy and its operational profitability, 

offering a comprehensive view of future tax obligations. 

Net working capital represents the difference between current assets and current liabilities. 

This line item is forecasted by considering changes in receivables, inventory, prepaid ex-

penses, payables, and other short term liabilities. Net working capital is crucial for as-

sessing the company’s ability to meet short term obligations and support day to day oper-

ations. The forecast for NWC is a sum of all the parts above 

In developing the forecasted balance sheet, the approach to forecasting intangible and tan-

gible assets leverages percentage of revenue assumptions for several key line items. This 

method is grounded in financial theory, which often assumes that certain asset and liability 

balances grow in proportion to revenue in the absence of significant changes in operating 

strategy, capital structure, or external economic factors. This section explains the theoreti-

cal underpinnings of this method and the specific reasoning for applying it to each item. 

Goodwill: Goodwill, a non-depreciable intangible asset, typically represents the premium 

paid in acquisitions for intangible benefits such as brand recognition, customer relation-

ships, and synergies. In this forecast, goodwill is assumed to remain constant over the pro-

jection period. This assumption aligns with the expectation that no additional acquisitions 

will occur, meaning there will be no new goodwill generated. By holding goodwill steady, 

the forecast reflects a stable acquisition strategy, which simplifies the model and avoids 

speculative adjustments based on unpredictable future acquisition activities. 

Intangible assets, excluding goodwill, include items such as patents, trademarks, proprie-

tary software, and other intellectual properties that support the company's long term oper-

ations and competitive advantage.  

The rationale for using a percentage of revenue assumption is that, as the company grows 

and generates higher revenues, the need for investment in intangible assets (such as R&D, 

brand development, and technology enhancements) will likely increase proportionally. 

This aligns with the theoretical perspective that companies in growth phases or innovation 

driven sectors allocate consistent portions of revenue to intangible asset development to 

sustain competitive positioning. Thus, forecasting these assets as a fixed percentage of rev-

enue captures their expected proportional growth without requiring granular projections of 

individual asset categories. 
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PP&E represents the company's physical infrastructure—factories, machinery, office 

buildings, and other equipment—necessary for production and service delivery. Forecast-

ing PP&E as a percentage of revenue is based on the assumption that, as the company 

scales, it will require proportional investments in physical assets to support increased pro-

duction and operational capacity. 

The theory behind using revenue based forecasting for PP&E is rooted in the concept of 

operational leverage. In stable industries, where operational efficiency and capacity utili-

zation remain consistent, companies often need to expand their asset base at a rate that 

mirrors revenue growth to avoid bottlenecks and maintain service standards. This assump-

tion presumes a steady state of operations without significant changes in capital intensity 

or technology that would otherwise alter the company’s asset needs. By tying PP&E to 

revenue, the forecast captures the proportional growth in infrastructure required to support 

revenue expansion. 

Right of use assets, representing leased assets such as office space, equipment, or vehicles, 

are forecasted similarly to PP&E. Under leasing standards like IFRS 16 and ASC 842, 

companies recognize these leased assets on the balance sheet, which makes forecasting 

their value critical to understanding the company’s financial commitments. 

Using a revenue based percentage for right of use assets assumes that the company’s leas-

ing activity will scale with its operational footprint. As revenue grows, so too will the de-

mand for leased resources to support that growth. This assumption reflects a stable leasing 

strategy and a proportional expansion in leased assets in line with the business’s needs. In 

other words, right of use assets grow with revenue because an increase in operational scope 

and sales would logically lead to greater leasing needs, whether for additional office space, 

equipment, or distribution facilities. 

The net operating leases (the portion beyond the current year) are projected as a percentage 

of revenue to capture the long term leasing commitments that support the company’s op-

erational infrastructure. Forecasting this item in proportion to revenue is based on the as-

sumption that the company’s long term leasing requirements will grow in tandem with 

business expansion, reflecting stable leasing agreements and a consistent approach to fi-

nancing long term operational assets. 

From a theoretical perspective, this approach aligns with the concept of "matching princi-

ple" in accounting, where costs associated with revenue generation (in this case, long term 

leases for operational facilities or equipment) grow proportionally as the company expands. 

In practical terms, this assumption reflects that, as revenue grows, the company will need 

to lease more resources to meet increased production and operational demands. By 
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maintaining this proportional relationship, the forecast for net operating leases remains 

consistent with expected growth in operational scale. 

Other long term assets, which may include deferred tax assets or strategic investments, are 

also forecasted as a percentage of revenue. This approach assumes that these assets, though 

not directly tied to revenue, grow as the company expands. The theoretical basis here is 

that, in a growing company, these types of assets typically increase as a byproduct of ex-

pansion and the company’s broader operational footprint. For instance, deferred tax assets 

may grow in line with operational scale due to the accumulation of tax benefits tied to 

revenue generating activities. 

Other long term liabilities, such as pension obligations or deferred tax liabilities, are also 

projected in proportion to revenue. The reasoning is that, as the company grows, these 

obligations will also likely increase due to higher employee counts, expanded benefit com-

mitments, or deferred tax effects resulting from increased profits. This assumption reflects 

the theory that long term liabilities often correlate with the company’s size and scale, and 

by linking them to revenue, the forecast captures the expected proportional growth in these 

obligations. 

Net core non-current assets represent the total of long term assets required to support the 

company’s ongoing operations, minus any related liabilities. Forecasting this item captures 

the company’s long term capital commitment to its core business. Theoretical assumptions 

here rest on the premise that a growing company maintains a proportional asset base to 

support its revenue generating capabilities, ensuring that infrastructure investments and 

intangible resources align with operational needs. 

Invested Capital Core Business: Invested capital for the core business includes both net 

working capital and net core non-current assets, representing the total capital investment 

required to operate and grow the company. Forecasting invested capital based on revenue 

growth assumes that the company’s capital needs will expand proportionally with revenue, 

supporting operations, asset acquisition, and growth initiatives in line with business expan-

sion. This approach reflects the principle of "capital proportionality," where companies in 

growth phases continuously reinvest in core assets and working capital to sustain and scale 

operations 

Share Count 

In our valuation of Evolution, we adopt a detailed and forward looking approach to ensure 

accurate projections. Our Discounted Cash Flow (DCF) analysis begins in 2025, aligning 

with Evolution’s capital allocation strategy and historical financial trends. To estimate the 

share count for 2025, we take the projected 2024 share count and adjust for expected share 

buybacks. These buybacks are calculated based on the company’s stated policy to distribute 
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100% of excess cash (after accounting for operational, investment, and M&A obligations) 

Primarily through share repurchases ) (Evolution AB Press Release, 2024). Specifically, 

with a forecasted transaction with shareholders of €966,787,000 and a payout ratio of 50% 

(assuming no M&A activity), 50% of the excess cash is allocated for buybacks. Using an 

average share price of €81.07, the final share count is calculated to be 203 883 031, provid-

ing a robust foundation for our valuation. 

Valuation Methodologies 

Weighted Average Cost of Capital 

The calculated Weighted Average Cost of Capital (WACC) for Evolution AB is 7.75%, 

effectively equal to the cost of equity due to the company's net cash position, resulting in a 

debt weight of 0%. To determine the cost of capital, we applied the Capital Asset Pricing 

Model (CAPM) with a beta of 0.94 based on a bottom up beta. The bottom up beta method 

is applied to estimate the company's systematic risk relative to the broader market. Bottom 

up beta is derived by calculating the average unlevered betas of comparable firms within 

the same industry, rather than relying solely on the historical regression beta of the target 

company. This approach provides a more stable estimate of business risk, as it mitigates 

firm specific anomalies that may distort individual historical beta estimates. 

Figure 23 illustrates the unlevered beta calculations for a group of comparable companies 

in the online gaming and betting sector, including firms such as Playtech, Flutter Entertain-

ment, and Light & Wonder. For each company, the equity beta (sourced from Yahoo Fi-

nance) is adjusted to remove the impact of financial leverage, using each company’s debt 

to equity ratio and applicable tax rate. This unlevering process yields a more accurate meas-

ure of pure business risk, independent of capital structure. 

The resulting industry average unlevered beta is calculated at 0.94, which represents the 

typical business risk within the sector. This average can then be re levered to reflect Evo-

lution AB’s specific capital structure, producing a levered beta tailored to the company. By 

utilizing an industry average unlevered beta, this method enhances the accuracy of the cost 

of equity estimation for Evolution AB, as it incorporates the broader risk dynamics of the 

sector while avoiding distortions from company specific historical volatility. Since the 

company has 0% net debt, the average unlevered industry beta becomes the company’s 

beta. The Weighted Average Cost of Capital (WACC) was calculated as a formal step to 

confirm that it aligns with the cost of equity, given the company’s 0% net debt position. 

This equivalence justifies using the cost of equity directly as the discount rate in subsequent 

valuation models. 

Bottom up Beta Revenue EV/Sales Equity Beta Tax Rate D/E Unlevered Beta

Evolution AB 1 883 855        11,64 1,17 6,8 % 0,0% 1,17                        

Playtech PLC 1 787 912        1,42 0,96 25 % 12 % 0,88                        

Flutter Entertainment PLC 9 301 131        4,73 0,92 12,5 % 9 % 0,85                        

Evoke PLC 1 710 900        1,14 0,92 24 % 88 % 0,55                        

Light & Wonder INC 2 902 000        4,26 1,20 21 % 31 % 0,97                        

GAN Limited 129 419           0,66 1,49 20 % 4 % 1,44                        

Average 0,94                        

Levered Beta 0,94                        

Figure 23: Bottom up Beta Evolution and Peers 

Figure 24: WACC Table Evolution 

β Bottom up (CAPM) 0,94                 

Re 7,75 %

Risk Free Rate - USD 2,40 %

Market Risk Premium 5,70 %

Market Return 8,10 %

Net Debt / Equity 0,0%

Net Debt / (Net Debt + Equity) 0,0%

Equity / (Net Debt + Equity) 100,0%

WACC 7,75 %

Key Inputs
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The risk free rate of 2.40% was based on the 10 year European government bond, aligning 

with the company's EUR reporting currency. The Market Risk Premium (MRP) is a crucial 

component in estimating the expected return on equity for a company, reflecting the addi-

tional return that investors demand for taking on the risk of investing in the stock market 

over a risk free asset. The MRP is typically based on historical data and future expectations 

and is often sourced from financial literature, which includes academic studies, surveys, 

and reports from established financial institutions. 

In this analysis, the MRP is sourced from Statista, a recognized data provider that aggre-

gates and analyzes financial data across various markets. Statista’s MRP data for compa-

nies listed on the American stock exchange, such as EVVTY (the ADR for Evolution AB), 

offers a benchmark grounded in historical returns and adjusted for forward looking market 

conditions. 

Terminal Growth Rate Analysis 

The terminal growth rate (g) for Evolution AB is derived using the reinvestment rate (RR) 

and return on new invested capital (RONIC), offering a theoretical basis for assessing the 

company's long term growth potential. This approach ensures alignment with the compa-

ny's operational efficiency and reinvestment capacity. 

The reinvestment rate (RR), representing the percentage of net operating profit after tax 

(NOPLAT) reinvested into the business, fluctuates significantly in the short term, peaking 

at 55.63% in 2024 before tapering to 5.73% by 2034. 

Conversely, RONIC—measuring the returns on newly invested capital—remains robust, 

peaking at 212.11% in 2024 and gradually normalizing to 67.73% by 2034. The high initial 

RONIC reflects exceptional returns from strategic investments, while the declining trend 

is consistent with diminishing opportunities as the company matures. 

The theoretical terminal growth rate, calculated as g = RR × RONIC, begins at a high 

118.00% in 2024, driven by elevated reinvestment and returns, before normalizing. By 

2034, the growth rate stabilizes at 3.88%, aligning with sustainable long term economic 

growth expectations. This rate reflects Evolution’s transition into a mature phase, balancing 

reinvestment with stable returns. 

After evaluating Evolution AB's terminal growth rate through macroeconomic data, market 

trends, and theoretical calculations, the derived rate of 3.88% was considered overly opti-

mistic. Taking into account regional GDP growth rates, global economic trends, and indus-

try analysis, a more conservative 2.50% terminal growth rate was selected. This reflects a 

balanced and sustainable approach aligned with long term macroeconomic and market 

growth expectations. 
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Discounted Cash Flow (DCF) 

The Discounted Cash Flow (DCF) valuation estimates Evolution AB's intrinsic value by 

forecasting unlevered free cash flows (UFCFs) and discounting them using a Weighted 

Average Cost of Capital (WACC) of 7.75% and a terminal growth rate of 2.5%. The anal-

ysis projects a sum of present values for the core UFCFs at €8.53 Billion and a terminal 

value of €16.41 Billion, totaling an enterprise value of €24.88 Billion after adjusting for -

€ 60 Million in non-core items. 

Adding excess cash of €999 Million results in an equity value of €25.87 Billion. With 204 

328 779 shares outstanding at the end of 2025, this corresponds to a per share value of €127 

in euros or $137 in dollars. This implies a 61% premium over the current trading price of 

$85, suggesting a potential undervaluation in the market. 

Economic Value Added (EVA) 

The Economic Value Added (EVA) model assesses Evolution AB's ability to generate 

value above its cost of capital, based on metrics such as NOPLAT (Net Operating Profit 

Less Adjusted Taxes), invested capital, Return on Invested Capital (ROIC), and Weighted 

Average Cost of Capital (WACC). The analysis spans from 2016 to 2034 and highlights 

the company’s consistent value creation. 

Evolution AB's NOPLAT has grown significantly over the years, rising from €21.26 mil-

lion in 2016 to €725.68 million in 2023, with continued growth projected to reach €1.81 

billion by 2034. This growth reflects the company’s ability to scale operations, driven by 

robust revenue increases and efficient cost management. The consistent rise in NOPLAT 

showcases Evolution’s operational strength and profitability. 

A key driver of EVA is the spread between ROIC and WACC. Evolution has consistently 

achieved a ROIC far exceeding its WACC, with ROIC peaking at 154% in 2018 and sta-

bilizing at around 24-40% in the projection period (2023-2034), compared to a constant 

WACC of 7.8%. This positive spread highlights the company’s strong capital efficiency 

and its ability to generate returns well above the cost of capital, ensuring sustained eco-

nomic profit. 

The EVA valuation includes the sum of discounted economic profits (€7.44 billion) and a 

terminal value (€14.52 billion), calculated with a 2.50% terminal growth rate. Adjusting 

for non-core items (-€60.16 million) and excess cash (€998.61 million), the total enterprise 

value is estimated at €25.66 billion. With an equity value of €26.66 billion and 204 328 

779 shares outstanding at the end of 2025, the per share value is calculated at €130 or $141 

in USD. 

Sum PV Core UFCF 8 525 879

PV Terminal Value Core UFCF 16 409 050

Non-core Items  (60 162)

Enterprise Value 24 874 766

(-) Net Debt 998 613

Equity Value 25 873 380

# shares outstanding (End 2025, thousand) 204 329
Per Share Value in Euros 127

Per Share Value in Dollar 137
Current price in Dollar 85
Difference (Estimated vs. Actual) 61 %

DCF Valuation

Figure 25: DCF Table Results Evolution 

Figure 26: EVA Valuation Components 

 

Sum of Discounted Annual Economic Profit 7 441 528

Terminal Value 14 508 538

Terminal Growth Rate 2,50 %

Initial Invested Capital 3 760 212

Non-core Items  (60 162)

Enterprise Value 25 650 116

Net Debt 998 613

Equity Value 26 648 729

# shares outstanding (End 2025, thousand) 204 329

Per Share Value in Euros 130

Per Share Value in Dollar 141

Current price in Dollar 85                    

Difference (Estimated vs. Actual) 66 %

EVA Valuation
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Dividend Discount Model 

The Dividend Discount Model (DDM) applied to Evolution AB estimates the intrinsic 

value of the company based on projected dividend growth and historical performance. Us-

ing a cost of equity of 7.75% and a base dividend growth rate of 4.84%, the firm value is 

calculated at $99.87 per share under the base case scenario. Historical dividend growth, 

which increased from €0.18 per share in 2017 to €2.65 per share in 2023, supports this 

projection. 

The sensitivity analysis provides a range of firm values based on varying growth rates. In 

the downside case, with a lower growth rate of 2.84%, the firm value decreases to approx-

imately $58.09 per share, reflecting a more conservative outlook. Conversely, the upside 

case assumes a growth rate of 6.84%, resulting in a firm value of $324.56 per share. This 

creates an interval of values ranging from $58.09 to $324.56 depending on the scenario. 

The model accounts for a 46% discount, acknowledging that projected dividend growth 

exceeding the discount rate could otherwise distort the results. This adjustment ensures a 

realistic valuation outcome, even in optimistic scenarios. 

By presenting a valuation range of $95.35 to $324.56 per share, the DDM provides a nu-

anced understanding of Evolution AB’s intrinsic value. The base case reflects the most 

likely scenario, supported by the company's historical performance and current financial 

position, while the downside and upside cases highlight the impact of variations in dividend 

growth assumptions. 

Relative Valuation 

In order to determine Evolution AB's relative valuation using market standard parameters, 

we evaluated the business against a peer group of industry comparables. Companies like 

Playtech PLC, Flutter Entertainment PLC, Evoke PLC, Light & Wonder INC, and GAN 

Limited are part of this peer group, which was chosen for its applicability to Evolution 

AB's market and operational characteristics. With an emphasis on Market Capitalization, 

Net Debt, Revenue, EBITDA, and Net Income, key financial and market data were ac-

quired. We used multiples such as EV/Revenue, EV/EBITDA, and P/E to capture different 

aspects of Evolution AB's valuation. EV/Revenue reflects the company’s revenue scale, 

EV/EBITDA emphasizes operational profitability, and P/E links earnings to share price, 

capturing market sentiment on earnings potential. 

The analysis shows that Evolution AB’s multiples are significantly above the industry me-

dian, with its EV/Revenue at 11.6, EV/EBITDA at 16.5, and P/E at 18.7. These values 

place Evolution AB higher than many of its peers, indicating a premium in market valua-

tion, possibly reflecting its strong earnings and market position. Through this relative 

Figure 29: Comparable Company Analysis (CCA)   
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Figure 27: DDM Dividend historic and forecast 

Evolution 

Figure 28: DDM Dividend historic and forecast 

Evolution 

Valuation

Company Ticker EV/Revenue EV/EBITDA P/E

Evolution AB EVVTY 11,6 16,5 18,7

Playtech PLC PTEC 1,4 6,0 20,3

Flutter Entertainment PLC FLUT 4,7 33,2 (42,1)

Evoke PLC EVOK 1,1 7,5 (4,3)

Light & Wonder INC LNW 4,3 11,1 52,1

GAN Limited GAN 0,7 (10,2) (2,4)

High   4,7 33,2 52,1

75th Percentile 4,3 11,1 20,3

Average   2,4 9,5 4,7

Median   1,4 7,5 (2,4)

25th Percentile 1,1 6,0 (4,3)

Low   0,7 (10,2) (42,1)

Evolution AB Valuation EV/Revenue EV/EBITDA P/E

Implied Enterprise Value 4 601 729 12 602 101 5 316 475

Net Debt 994 804 994 804 994 804

Implied Market Value 3 606 925 11 607 297 4 321 671

Shares Outstanding 213 566 213 566 213 566

Implied Value Per Share USD 16,89 USD 54,35 USD 20,24

Dividend at T=1 2,778165

Dividend Growth Rate (g) 4,84 %

Cost of Equity (r) 7,75 %

Firm Value 95,27

Firm Value USD 99,79

Valuation
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approach, we derived an implied share price based on median peer multiples across 

EV/Revenue, EV/EBITDA, and P/E. Calculating Evolution AB’s implied enterprise value, 

subtracting net debt, and dividing by shares outstanding provided an implied per share val-

uation of USD 16.89, USD 54.35, and USD 20.24, respectively, across the different met-

rics. This range highlights Evolution AB’s relative positioning in the industry and suggests 

that investors are placing a premium on its growth prospects and profitability. 

Sensitivity Analysis 

At the base case WACC of 7.8%, the share value is €126.68 in the DCF model and €130.48 

in the EVA model. For the DCF model, at 6.8%, the share value increases to €156.24, while 

at 8.8%, it decreases to €106.60. Moving further, at 5.8%, the share value reaches €204.04, 

and at 9.8%, it drops to €92.08. Similarly, in the EVA model, the share value rises to 

€160.89 at 6.8% and decreases to €109.82 at 8.8%. At the extremes, it increases to €210.05 

at 5.8% and falls to €94.87 at 9.8%. These steps illustrate the steep effect of WACC ad-

justments on valuation. 

With a base case terminal growth rate of 2.50%, the DCF model calculates a share value 

of €126.63, and the EVA model estimates €130.42. In the DCF model, at 2.25%, the share 

value decreases to €122.79, while at 2.75%, it increases to €130.85. Extending further, at 

2.00%, the value is €119.29, and at 3.00%, it reaches €135.51. In the EVA model, at 2.25%, 

the share value is €127.03, while at 2.75%, it rises to €134.15. Further adjustments result 

in €123.93 at 2.00% and €138.27 at 3.00%, showing a steady increase in valuation with 

higher growth rates. 

For Live Casino commissions, the DCF model estimates the base case share value at 

€126.63 with a 40% commission rate. At 38.5%, the value decreases to €122.25, and at 

41.5%, it increases to €130.99. Further, at 37%, the share value is €117.87, while at 43%, 

it rises to €135.35. In the EVA model, the share value is €130.42 at 40%, declining to 

€125.84 at 38.5% and increasing to €134.99 at 41.5%. Extending further, it reaches €121.26 

at 37% and €139.55 at 43%. 

For RNG commissions, the DCF model shows the base case value at €126.63 with a 15% 

commission rate. At 14%, the value decreases to €125.75, and at 16%, it increases to 

€127.50. At 13%, the share value is €124.88, while at 17%, it rises to €128.87. Similarly, 

the EVA model shows a share value of €130.42 at 15%, with values of €129.49 at 14%, 

€131,35 at 16%, €128,57 at 13%, and €132,27 at 17%. 
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Scenario Analysis 

The scenario analysis evaluates Evolution AB’s valuation under three distinct cases: worst 

case, base case, and best case. Each scenario is defined by variations in Live Casino and 

RNG commission rates, WACC, and terminal growth rate, highlighting the range of possi-

ble outcomes based on different assumptions. 

In the worst case, Live Casino commissions are set at 37%, RNG commissions at 13%, the 

WACC at 9.75%, and the terminal growth rate at 2.00%. These conservative assumptions 

result in a significantly lower valuation, with a DCF share value of €81.29 and an EVA 

share value of €84.30. The estimated economic profit is 28.43%, reflecting a lower level 

of efficiency and profitability under these conditions. This scenario demonstrates the po-

tential downside risk if the company's cost of capital rises and revenue growth slows. 

The base case assumes Live Casino commissions at 40%, RNG commissions at 15%, the 

WACC at 7.75%, and a terminal growth rate of 2.50%. These assumptions yield a DCF 

share value of €126.63 and an EVA share value of €130.42. The estimated economic profit 

stands at 32.22%, representing a balanced outlook based on realistic growth and cost ex-

pectations. This scenario serves as the most probable valuation, aligning with the compa-

ny's current operational performance. 

In the best case, Live Casino commissions increase to 43%, RNG commissions to 17%, the 

WACC decreases to 5.75%, and the terminal growth rate rises to 3.00%. These optimistic 

assumptions lead to a significantly higher valuation, with a DCF share value of €252.01 

and an EVA share value of €257.19. The estimated economic profit improves to 35.88%, 

reflecting enhanced profitability and growth potential. This scenario highlights the upside 

opportunity if Evolution AB continues to expand its revenue streams and lowers its cost of 

capital. 

Investment Thesis and Recommendation  

Summary of Valuation Findings: 

Football Field  

The valuation methods include both intrinsic and relative approaches, capturing the breadth 

of analysis. The Discounted Cash Flow (DCF) model, assuming a 7.75% Weighted Aver-

age Cost of Capital (WACC) and 2% terminal growth rate, provides a base value estimate 

of 126.68, representing the company’s intrinsic value based on projected future cash flows. 

The Dividend Discount Model (DDM), using a 7.75% cost of equity, results in a base value 

of 99.87, reflecting the value from a shareholder return perspective. 

Figure 30: Football Field   
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Relative valuation approaches, including Comparable Company Analysis (Comps) based 

on Price to Earnings (P/E), Enterprise Value to EBITDA (EV/EBITDA), and Enterprise 

Value to Sales (EV/Sales) multiples, offer market derived insights. The range is particu-

larly wide for the P/E based valuation, extending from a low of  225.58 to a high of 268.89, 

reflecting volatility in peer valuations and sensitivity to earnings assumptions. The 

EV/EBITDA and EV/Sales metrics provide high values of 201.70 and 37.04, respectively, 

illustrating the potential market based valuation. 

The 52 week trading high/low adds a market driven benchmark, with a range from 84.63 

to 134.71, reflecting the stock’s recent performance and market sentiment. This market 

based range captures investor expectations and perceived risks, contrasting with theoretical 

values from financial models. 

The average values for each range (Low, High, and Base) offer a consolidated view of the 

company’s valuation. The average low estimate of 2.40 suggests potential undervaluation 

in conservative scenarios, particularly within relative valuations. The high estimate of 

199.83 represents significant upside potential, while the base case average of 79.74 pro-

vides a balanced midpoint that integrates diverse valuation perspectives. 

Overall, the football field chart’s holistic approach delivers a structured framework for as-

sessing the company’s value across multiple valuation scenarios, balancing both conserva-

tive and optimistic views. This visual summary serves as an essential tool for stakeholders, 

providing a nuanced perspective on the company’s equity value and supporting informed 

investment decisions. 

Investment Thesis: 

The valuation of Evolution AB employs a comprehensive weighted approach that inte-

grates several methodologies to derive an accurate and balanced target price. The Dis-

counted Cash Flow (DCF) model, which accounts for 50% of the weight, serves as the 

cornerstone of the analysis, emphasizing the intrinsic value of the company through the 

projection of long term cash flow generation. This method captures Evolution's ability to 

sustain growth and profitability over time. 

The Economic Value Added (EVA) approach is assigned a 25% weight, reflecting its im-

portance in assessing the company's ability to create value by generating returns well above 

its cost of capital. EVA highlights Evolution’s operational efficiency and superior capital 

allocation, both of which have been key drivers of its robust performance. 

Additionally, the Dividend Discount Model (DDM) contributes 10% to the valuation, em-

phasizing the company's shareholder oriented strategy. By focusing on consistent dividend 

growth, this methodology underlines Evolution's capacity to generate substantial returns 

for its investors while maintaining financial stability. 
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Relative valuation metrics account for the remaining 15% of the weight. This approach 

benchmarks Evolution’s market position and valuation against its industry peers, providing 

a market driven perspective that complements the intrinsic valuation methods. By incorpo-

rating these metrics, the analysis ensures that Evolution’s valuation is grounded in both 

market realities and internal performance. 

The combined application of these methodologies results in a final target price of $110.52, 

representing a substantial 30% upside from the current share price of $84.91. This valuation 

underscores the significant potential for growth and supports a strong BUY recommenda-

tion. It reflects Evolution AB’s compelling growth outlook, robust financial resilience, and 

strategic positioning in the high growth online gaming industry. 

Risks and Upside/Downside Factors: 

Evolution faces several key risks that could negatively impact its operations and growth.  

Regulatory compliance remains a significant challenge, as changes in legislation or in-

creased taxation in key jurisdictions could restrict online gaming activities and impose 

higher operational costs. Despite the company’s proactive efforts to adapt to new regula-

tions, these potential shifts pose a substantial threat to profitability.  

Another risk is Evolution’s dependence on a concentrated customer base, with its top five 

customers accounting for approximately 41% of revenue in 2023. This reliance creates 

vulnerability if any of these customers reduce their orders or encounter financial difficul-

ties. Additionally, the company’s reliance on cutting edge technology exposes it to cyber-

security risks, including potential data breaches or platform failures, which could result in 

reputational damage, legal liability, and operational disruptions.  

Broader economic conditions, such as inflation, geopolitical instability, and declining con-

sumer discretionary spending, also present risks, particularly in regions where online gam-

ing revenue heavily depends on leisure spending. 

On the upside, Evolution has significant opportunities to drive growth and expand its mar-

ket share. The company’s ongoing expansion into emerging markets, particularly in Latin 

America, Asia, and North America, offers substantial potential, as these regions continue 

to see rising online penetration and a shift from land based to digital casino platforms.  

Product innovation and diversification also represent critical growth drivers. Evolution’s 

development of new game formats and product offerings, such as innovative live and RNG 

games, strengthens its leadership position in the market and attracts new customers.  

Furthermore, Evolution’s commitment to technological advancements, including AI inte-

gration and improvements to its One Stop Shop (OSS) platform, enhances operational ef-

ficiency, improves player experience, and creates cross brand synergies, which can bolster 

Figure 31: Final Share price   

Valuation Weight Share price Adjusted Shareprice

DCF 50 % 126,68 63,34

EVA 25 % 130,48 32,62

DDM 10 % 99,87 9,99

EV/Sales 5 % 16,89 0,84

EV/EBITDA 5 % 54,35 2,72

P/E 5 % 20,24 1,01

Implied Shareprice 100 % 110,52

Upside/Downside 30 %
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the company’s competitive edge. Leveraging its existing partnerships and established pres-

ence in regulated markets, Evolution is well positioned to introduce new products and ex-

pand into untapped verticals, offering significant long term growth potential. 

Conclusion 

Evolution AB stands as a leader in the online gaming and live casino industry, character-

ized by robust financial health, significant growth potential, and a solid competitive posi-

tion. The valuation analysis highlights that the company’s stock is currently undervalued, 

with a projected price target of $110.52, suggesting a 30% upside from its current share 

price of $84.91. This underscores a strong BUY recommendation. The company has 

demonstrated impressive organic growth, particularly in its Live Casino segment, by lev-

eraging innovative technology and expanding its market reach. Its consistent financial per-

formance is marked by high EBIT and EBITDA margins and substantial free cash flow 

generation, reflecting operational efficiency and financial stability. 

Emerging markets such as North America, Asia, and Latin America present considerable 

opportunities for further expansion, reinforcing Evolution's potential for sustained long 

term growth. However, challenges exist, including regulatory risks, customer concentra-

tion, and broader economic volatility. Despite these risks, Evolution AB's strategic invest-

ments in technology and market diversification establish a strong foundation for continued 

growth and resilience in the evolving online gaming landscape.  
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Disclosures and Disclaimers 

 

Report  Recommendations 

Buy Expected total return (including expected capital gains and expected dividend yield) of more 

than 10% over a 12 month period. 

Hold Expected total return (including expected capital gains and expected dividend yield) between 

0% and 10% over a 12 month period. 

Sell Expected negative total return (including expected capital gains and expected dividend yield) 

over a 12 month period. 

 
 

This report was prepared by Jonathan Cerqueira, Runar Leirvik, a Master in Finance student of Nova School of Business 

and Economics (“Nova SBE”), within the context of the Field Lab – Equity Research. 

This report is issued and published exclusively for academic purposes, namely for academic evaluation and master grad-

uation purposes, within the context of said Field Lab – Equity Research. It is not to be construed as an offer or a solicitation 

of an offer to buy or sell any security or financial instrument. 

This report was supervised by a Nova SBE faculty member, acting merely in an academic capacity, who revised the 

valuation methodology and the financial model. 

Given the exclusive academic purpose of the reports produced by Nova SBE students, it is Nova SBE understanding that 

Nova SBE, the author, the present report and its publishing, are excluded from the persons and activities requiring previous 

registration from local regulatory authorities. As such, Nova SBE, its faculty and the author of this report have not sought 

or obtained registration with or certification as financial analyst by any local regulator, in any jurisdiction. In Portugal, 

neither the author of this report nor his/her academic supervisor is registered with or qualified under COMISSÃO DO MER-

CADO DE VALORES MOBILIÁRIOS (“CMVM”, the Portuguese Securities Market Authority) as a financial analyst. No ap-

proval for publication or distribution of this report was required and/or obtained from any local authority, given the exclu-

sive academic nature of the report. 

The additional disclaimers also apply: 

USA: Pursuant to Section 202 (a) (11) of the Investment Advisers Act of 1940, neither Nova SBE nor the author of this 

report are to be qualified as an investment adviser and, thus, registration with the Securities and Exchange Commission 

(“SEC”, United States of America’s securities market authority) is not necessary. Neither the author nor Nova SBE receive 

any compensation of any kind for the preparation of the reports. 
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Germany: Pursuant to §34c of the WpHG (Wertpapierhandelsgesetz, i.e., the German Securities Trading Act), this entity 

is not required to register with or otherwise notify the Bundesanstalt für Finanzdienstleistungsaufsicht (“BaFin”, the Ger-

man Federal Financial Supervisory Authority). It should be noted that Nova SBE is a fully owned state university and 

there is no relation between the student’s equity reports and any fund raising programme. 

UK: Pursuant to section 22 of the Financial Services and Markets Act 2000 (the “FSMA”), for an activity to be a regulated 

activity, it must be carried on “by way of business”. All regulated activities are subject to prior authorization by the Finan-

cial Conduct Authority (“FCA”). However, this report serves an exclusively academic purpose and, as such, was not 

prepared by way of business. The author   a Master’s student   is the sole and exclusive responsible for the information, 

estimates and forecasts contained herein, and for the opinions expressed, which exclusively reflect his/her own judgment 

at the date of the report. Nova SBE and its faculty have no single and formal position in relation to the most appropriate 

valuation method, estimates or projections used in the report and may not be held liable by the author’s choice of the latter. 

The information contained in this report was compiled by students from public sources believed to be reliable, but Nova 

SBE, its faculty, or the students make no representation that it is accurate or complete, and accept no liability whatsoever 

for any direct or indirect loss resulting from the use of this report or of its content. 

Students are free to choose the target companies of the reports. Therefore, Nova SBE may start covering and/or suspend 

the coverage of any listed company, at any time, without prior notice. The students or Nova SBE are not responsible for 

updating this report, and the opinions and recommendations expressed herein may change without further notice. 

The target company or security of this report may be simultaneously covered by more than one student. Because each 

student is free to choose the valuation method, and make his/her own assumptions and estimates, the resulting projections, 

price target and recommendations may differ widely, even when referring to the same security. Moreover, changing market 

conditions and/or changing subjective opinions may lead to significantly different valuation results. Other students’ opin-

ions, estimates and recommendations, as well as the advisor and other faculty members’ opinions may be inconsistent with 

the views expressed in this report. Any recipient of this report should understand that statements regarding future prospects 

and performance are, by nature, subjective, and may be fallible. 

This report does not necessarily mention and/or analyze all possible risks arising from the investment in the target company 

and/or security, namely the possible exchange rate risk resulting from the security being denominated in a currency either 

than the investor’s currency, among many other risks. 

The purpose of publishing this report is merely academic and it is not intended for distribution among private investors. 

The information and opinions expressed in this report are not intended to be available to any person other than Portuguese 

natural or legal persons or persons domiciled in Portugal. While preparing this report, students did not have in considera-

tion the specific investment objectives, financial situation or  

 

particular needs of any specific person. Investors should seek financial advice regarding the appropriateness of investing 

in any security, namely in the security covered by this report. 
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expressing the opinions or recommendation included in this report.  
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website or in Bloomberg Professional, for academic purposes such as its distribution among faculty members for students’ 

academic evaluation. 
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